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New Hudson Eight Priced $875 
And Up; New Essex $595 and Up’ 


Will Make Formal Announcement of New Models N.S.P. A. JOBBERS 


Within a Few Weeks; 


Company Adds 3,500 


Workers in Past Three Weeks. 





ETROIT, Nov. 15.—Featuring its 1931 line with an 
eight-cylinder Hudson, with a base price of $875, the 
Hudson Motor Car Company today, through President W. 
J. McAneeny, announced that 1931 models of both the 


Hudson and Essex are being 

With the $875 price on the Hud-‘“ 
son and a price as low as $595 on | 
the Essex Supersix, the Hudson | 
company boasts the lowest prices in 
its history and the lowest priced 


eight on the market. 
These price reductions, amounting 


to $175 on the Hudson and $170 on | 


the Essex from the prices when the 
1930 models were introduced a year 


ago, and $10 below the lowest cur- | 


rent Hudson price and $55 below the 
lowest current Essex price, have been 
made possible, says Mr. McAneeny, 
by “great manufacturing economies 
and the fact that our large resources 
permit us to take the fullest possible 
advantage of reduced commodity 
prices.” 

The Hudson company has in the 
past few days added another 1,000 
men to its pay rolls, making an 
additional 3,500 men put to work in 
the past three weeks. 

The new Hudson will be known as 
the Greater Hudson Eight, Mr. Mc- 
Aneeny announces. A public show- 
ing of the new cars will be made at 
the end of November, and the com- 
pany is making the present an- 
nouncement in order to give dis- 
tributors and dealers the fullest pos- 


sible co-operation in preparing for | 


aggressive sales and merchandising. 
Their efforts will be supported by a 
large advertising campaign. 

“We have built these models up 
to and beyond the 1931 standard of 
performance and quality in every 
way and have never offered so many 
improvements in our history,” said 





__ (Continued on Page 12) 


shipped to dealers. 


CHEVROLET PLANS 
TRUCK BODY PLANT 


Richmond, Va., Nov. 15 (UTPS). 
|__Plans of the Chevrolet Motor 


| assembling plant here are matur- 
ing rapidly, it has been learned. 

The company has negotiated a 
one-year lease on a factory build- 
ing here, contingent, it is reported, 
on its meeting the requirements of 
the building code. City Attorney 
|James E. Cannon is expected to 
give an opinion on the matter in 
the next few days. 

The Chevrolet Motor Company 
recently purchased the Martin- 





fore built the truck bodies. 

The company is reported to have 
decided upon an experimental pol- 
icy of establishing several assembly 


put together and-mounted on the 
chassis. 


DUESENBERG SELLS MANY 


Chicago, Ill., Nov. 15.—A total of 
$86,000 worth of automobiles has 
been sold by Duesenberg in the first 
four days of the Chicago Automo- 
bile Salon, H. T. Ames, vice-presi- 
dent of the company, announced. _ 








Visitors to N.S.P.A.-M.E.A. 
Show in Optimistic Mood 


LEVELAND, Nov. 15.—Sounding | 
of opinion on current business | 


and the immediate outlook among 


visitors to the joint show and con- 
vention being held here by the Na- 
tional Standard Parts Association 
and the Motor Equipment Associa- 
tion reveals men from all parts of 
the country to be in a cheerful 
frame of mind. Business is seen as 
definitely on the upgrade in most 
sections. 

Real selling has not begun, al- 
though inquiries are numerous and 
» orders are being placed. There is 
little talk about poor business, but 
much talk on how to get more busi- 
ness by better methods and better 
equipment. 

“I don’t hear hard times talked 
as much as I thought’ I would,” 





says C. C. Anderson of the sales 
and service department of the Hou- 
daille-Hershey Corporation of Chi- 
cago. 

Earl B. Lyon, who represents J. H. 
Williams & Co., New York, in the 


optimistic in the corn belt. 

“This show is bringing out people 
who have not attended previous ex- 
hibits,” says I. H. Sollish, repre- 
senting Heiz & Heiz, Inc., Brook- 
lyn, N. Y. 


last year,” says W. A. Gilbert, as- 
sistant sales manager of the United 
States asbestos division of Ray- 
bestos-Manhattan, Inc., “Up to No- 
vember we had a 10 per cent. gain 
over last year on jobber and re- 


(Continued on page 12) 





plants to which the material for | 
bodies will be shipped ready to be} 


Company to establish a truck body | 


Parry Company, which has hereto- | 


| CARS AT CHICAGO SALON | 


West, declares the farmer really is| 


“Our business is ahead of that for | 


AT RICHMOND, VA. 


ition, however, 
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FINAL MEETING 
AT LITTLE THEATER 


(CLEVELAND, Nov. 15.—The final | 
divisional meeting of the Na- | * 


jobbers was held in the Little The- | 
ater of the public auditorium yes- | 
terday afternoon. A number of 
subjects of vital importance to job- | 
bers were discussed, among which 
were “The Value of a Machine | 
Shop,” “Wagon Peddling as an Ac- | 
tivity of the Jobbing Business” and 
“Credit Conditions and Collections.” 

The N. S. P. A. merchandising 
service department has for some 
time stressed the important part 
which the machine shop has played 
in developing business for replace- 
ments parts jobbers. In line with 
this idea is the model. machine shop 
being featured in the show exhibit | 
of N. S. P. A. headquarters. 

The subject of wagon peddling 
by N. S. P. A. jobbers has received 
both favorable and _ unfavorable 
comment. Those in favor argued 
that the jobbers should take this 
means of combatting the peddler 
who has no headquarters and no} 
established reputation and who has 
in the past been very definitely cut- 
ting in on the parts jobbers’ busi- 
ness. Those arguing against the 
practice of wagon peddling point 
out that this method getting busi- 
ness is lowering the position of the 
parts jobber and resorting to a} 
cheap practice. 

An interesting angle on the sub- 
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PLYMOUTH MOTORS NOT 
TO OFFER NEW 1931 LINES 


Detroit, Nov. 15.—Plymouth Mo-| — 
tors Corporation, a division of 
Chrysler Motors, will exhibit the 
present Plymouth models at the 
national automobile shows in New 
York and Chicago and will carry 
the same line into 1931 with excep- 
of refinements or 
improvements, which may be added 
from time to time in keeping with 
the company’s policy. 
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TIRE MANUFACTURERS 


|spring dating period, which is now 


|to bring about closer co-operation 


/ not to work a hardship upon them. 


| pressor. 


| stroke of 4% inches. 





ep 


10 ¢ ents. $12 Per Year Per Year _ 
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‘MANUFACTURERS CITE 1930 


SUCCESS; URGE CONTINUANCE 


| Dual Members Unanimous in Reninniaiins Another 
Co-operative Exhibition; Merger Sentiment 
Seen at Cleveland 


ae ee Nov. 15.—The unqualified success of the 
first joint Motor Equipment Association and National 
Standard Parts Association convention and show here, which 
tional Standard Parts Association| is now drawing into its final half, has given impetus to a 
| strong merger movement within both organizations, particu- 
larly as regards a second joint show in 1931. 





AND DEALERS AGREE 
ON UNIFORM Di le 


Akron, Nov. 15.—Uniform discounts | 
and datings on tire deliveries to 
dealers were agreed upon at a con- 
ference between representatives of 
the tire manufacturers and the 
National Tire Dealers Association, 
according to information received by 
the local rubber trade. ; 

This action will insure equal treat- | 


ment of all tire dealers in the matter 
of deliveries, especially during the 


getting under way. Manufacturers | 
anticipate a heavy tire demand for | 
replacement during 1931, according 
to opinions expressed during the 
conference. 

The meeting between the rubber 
companies and dealers will probably | 
be followed by others in an effort 


between manufacturing and dis- 
tributing branches of the trade. 
Informal discussions were also 
held on the establishment by some 
companies of their own retail dealer 
units. Independent dealers insist 
that these shall be regulated so as 








‘ing a complete merger, 


| time. 


Meeting last night, the dual man- 
ufacturing members of the associa- 
tions, to the number of 110, voted 
unanimously for another joint show 
next year. This resolution will come 
up at the final N. S. P. A. general 
~— to be held on Tuesday. 

is generally believed that the 
group composed of manufacturers 
who are members of both associa- 


| tions is strong enough to get favor- 


able action on the joint show plan, 
There has been talk of the possi- 
bility of the two associations effect- 
but the 


best informed sources hold that this 
consummation would be more likely 
to come through a gradual evolution 
than by a single vote by the 
members 

A fact not generally remembered 
is that eleven jobbers are also mem- 
bers of both associations. Their po- 
sition with regard to joint activities 
is not entirely clear at the present 
However, it is held that 
the benefits of the joint show are 
becoming more apparent as the ex- 
hibition proceeds. It is admitted 
that some defects have been uncov- 
ered, but those in favor of continued 
united efforts point out that in spite 
of the fact that with only seven 
weeks to prepare for the present 


| show, it has been the biggest ever 
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Lycoming Adds New 8-Cyl. 


Truck and Bus Engine 


PV ILLIAMSPORT, Pa., Nov. 15.—| 

Lycoming Manufacturing Com- 
pany has introduced a new series 
of eight-cylinder, in-line engines, 
designed particularly for truck and 
bus service. The new commercial 
eights are known as the “AE” 
series, the “AEC” and “AED.” Both 
engines are identical in construc- 
tion, with the exception that the 
“AED” engine has provisions for a 
6 cubic feet Westinghouse air com- 
pressor. When the air compressor 
is used on the “AED,” the genera- | 
tor is driven through the air com- 


L-head engine 
inches and a 
Its displace- 
ment is 420 cubic inches; The en- 
gine develops 130 horse power at 


The new series 
has a bore of 3% 


The pistons are made of light- 
weight cast iron, fitted with two 
cOmpression rings and two oil 
rings. The 1l-inch piston pin turns 


in the bushings and is clamped in 
the rod. The crankshaft is 2% 
inches in diameter and is carried 
in five bronze-backed babbitt main 
bearings. The intake valves are of 
chrome nickel steel and have a 
port diameter of 1% inches and a 
lift of 44 inch. The exhaust valves 
are Silchrome, 1% inches in diam- 
eter, with a 44 inch lift. 

The cooling system uses a centri- 


| fugal pump driven by the fan belt. 


The lubrication 1s distributed under 
pressure by a gear type pump to 
all main and cam shaft bearings. 
The oil pump, located in the sump, 
is driven from the cam _ shaft. 
Passages are drilled in the block 





2,800 r. p. m. The torque at 1,200 
r. p. m. is 305-foot pounds. 

The cylinders are of chromium 
iron and have a detachable head. 


|and crankshaft. The cylinder walls 
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5, 500, 000 More Drivers 
Than Automobilesi inCountry 


Special from A. D. N. Washington Bureau 


ASHINGTON, Nov. 15.—With 
32,000 drivers in the United 
States. or 5,500,000 more than the 
tetal registration of motor vehicles 


as of January 1 last, the much-dis- 
cwssed saturation point in the aute- 
motive industry is still far away. 

This was the deduction made to- 
day from a survey compiled by the 
American Automobile Association to 
determine the ,ratio of drivers to 
ears throughout the country, which 
also disclosed: 

There are 1.2 drivers to every reg- 
istered motor vehicle. 

Persons, eligible to drive, that is, 
those over 15 years of age, total 84,- 
000,000 or one out of every 2.7 per- 
sons drives a car. 

Of the 32,000,000 operators on the 
streets today, 22,000,000 are in states 
where it is not mandatory that all 
motorists take examinations as to 
their ability, mental and physical, 
to aperate motor vehicles. 

The fact that there are 5,500,000 
more drivers than cars, Thomas P. 
Henry. president of the A. A. A., 
pointed out today. shows the great 
reservoir of automobile dealers that 
exists in the United States. 

“The saturation point that we 
have heard so much about is very 
far away,’ Mr. Henry continued. 
“Insofar as our survey points to an 
enormous increase in the number 
of motor vehicles on the streets in 
the years immediately ahead of us, 
it ought to confirm us more than 
ever in the belief, that caring for 
highway transport from the stand- 
point of safety and smooth flow is 
an urgent national \roblem.” 

He said that the revelation that 
there are 22,000,000 drivers of motor 


vehicles operating in thirty-seven 

states, where it is not mandatory MOVES AT JOPLIN, MO. 

that applicants establish their Joplin, Mo., Nov. 15.—The E. O. 

physical and mental fitness is a) Hunt Dodge Service Company here 

matter requiring immediate atten- has moved to larger quarters, where 

tien. additional service equipment has} 
Mr. Henry explained that twenty- been installed. 


_— 


seven states do not have a drivers’ 
license law, while in ten other 
states the drivers’ license law does 
not make an examination manda- 
tory. 


CHEVROLET DEALERS» 
MEET AT RICHMOND 


Richmond; Va., Nov. 15 
—A gradual improvement in busi- 
ness conditions with savings de- 
posits on the increase and the pub- 
lic beginning to buy, was the pic- 
ture painted here Wednesday by 
William E. Holler, assistant general 
Sales manager of the Chevrolet 
Motor Company of Detroit, in ad- 
dressing the first state-wide meet- 
ing of Chevrolet dealers and bank- 
ers ever held in Virginia. 


(UTPS). 


CANADIAN GOODRICH NOT 
TO EFFECT SALARY CUTS 
Toronto, Ont., Nov. 15 (UTPS).— 
An optimistic note is sounded in the 
rubber industry by E, S. Sargeant, 


vice-president and general manager | 


the Canadian Goodrich Com- 
who announces from the of- 
fices at Kitchener, Ont., that the 
company will not effect any gen- 
eral cut in salaries or wages. 


of 
pany, 


PENNSYLVANIA TRUCK ASSN. 
PLANS CHAPTER AT ERIE 
Erie, Pa., Nov. 15.—Motor truck 
operators and dealers of Erie county, 
at a meeting in the local chamber 
of commerce rooms yesterday. took 
steps for the formation of an Erie 
chapter of the Pennsylvania Motor 
Truck Association, the movement of 
which is being sponsored by the N. 
A. Se @. 


HUNT DODGE SERVICE 


‘sion that the motor | 
the railroads in their en- | 
and urged that, through tax- 


| mission 





| URGES RAILROADS TO 


MEET BUS COMPETITION. 


15.—The | 


Charleston, S. C., Nov. 
| traffic competition between rail- 
| roads and motor buses came before 
| the National Association of Rail- 
road and Public Utilities Commis- 
sioners yesterday, when J. H. Hayes, 
representing the Iowa Truck Asso- 
ciation, urged that the 
meet the bus competition by enter- 


\ing the field, and opposed restraint | 
regulation. of | 


by rate fixing and 


the bus services. 


L. H. Powell, president of the Sea- | 
told the commis- | 


board Air Line, 
bus could not 
supplant 
tirety, 
ation fol- 


and statutory regulation, 


lowing the example set in the trans- | 
carriers | 


portation act. the rail 
should be protected against motor 
competition. 

H. H. Hannah, chairman of the 
Public Utilities Commission of Ten- 
nessee, was elected president; J. J. 
Murphy, chairman of the Railroad 
Commission of South Dakota, was 
elevated to the first vice-presi- 
dency, and Hugh H. Williams of 
the New Mexico Corporation Com- 
was elected second vice- 
president. 


CONSIDER ELIMINATION OF 
CITY LICENSE TAX IN N. C. 
Durham, N. C., Nov. 15—The 
question of eliminating the city li- 
cense tax for automobiles and trucks 
was discussed at the recent meet- 
ing of city managers, held in High 
Point, and will be further considered 
at a meeting to be held in Charlotte 
the latter part of November. Motor 
organizations which are advocating 
the elimination of the tax will also 
meet in Charlotte, and the views of 
the municipal executives will be 
presented to them. 


RAINBOWCRAFT, LTD., 
FORMED IN ONTARIO 
Toronto, Ont., Nov. 15 (UTPS).— 
Ontario business men have organ- 
ized a new motorboat building in- 
dustry on a large scale, to be known 
as Rainbowcraft, Ltd., with $500,000 
capital. A factory will be opened at 
Gravenhurst, Ont., and offices and 
| showroom here. 





NVRMA- HVFFMANN 


PRECISIVN BEARINGS 


In the full range of sizes, in Light, 
Medium and Heavy Series. 


“the difference in service is so much - 
greater than the few cents in price.” 


RURMA-HVFFMANN BEARINGS CURPURATION 
Stamford, Cenn. U. S.A 


We will be glad to wel- 


come members of the 
N. S. P. A. at eur Booth, 
No. 202. 






railroads | 


.| previous Rolls-Royce experience. 
Y | 


crtteof America, : 








Glimpses of the New Hudson 


a 








* * 


Barney Oldfield Recalls 


a 
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Bradfield and “Thumbers” 





Chris Sinsabaugh—Detroit Editor 








E gentlemen of the press have been taken behind the 

scenes and have enjoyed a pre-view of the new Hudson 
and its brother Essex. We were given an opportunity to go 
over the jobs from bumper to tail light; we gasped our ad- 
miration but that’s as far as we of the press can go at the 
present writing, for Tom Scryminger, publicity director, who 
| handled the party of newspaper men gathered from all sec- 
‘tions of the country, wielding a huge stick of stealing wax, 
figuratively speaking, sealed our lips until the big day. That 
is Wednesday, November 26, when the curtain will be pulled 
aside and all America can look on. 

But the afternoon and evening were well spent, what 
with seeing the new models and meeting the “big shots’”— 
President W. J. McAneeny, Chester Abbott, head of the sales 
merchandising division; Courtney Johnston, general sales 
manager; W. R. Tracy, sales manager, and W. A. James, 
assistant sales manager. Looking over this array of talent, one 
could not help but feel that Hudson-Essex is thoroughly organ- 
ized for the 1931 campaign, probably the most important of 
any single one in the past ten years. 

We're sorry we cannot tell you about the new models 
now, but we all left the party with this Hudson-Essex thought 
as expressed by one of the company’s spokesmen, well im- 
pressed on us, thatsno matter what kind of a year there is 
ahead of us this pioneer concern has a line that should be 
acceptable to the public regardless of conditions, with price 
as one of the predominating features, accompanied by refine- 
ments and improvements characteristic of Hudson-Essex. 

- « ” 

ARNEY OLDFIELD—we don’t have to give his family 

tree—was at the Hudson-Essex press pre-view on the 
strength of being the owner of a Hudson, He qualified, too, 
as a newspaper man as the author of a series of syndicated 
articles on how to keep your car in condition, when our own 
| Harry Tarantous acted as “ghost writer” for the great race 
driver some ten years ago. 

Barney is back in Detroit for a couple of months, cut of 
the industry and long ago through as a race driver. But his 
heart is still with us and in the fanning bee he had with this 
column conductor he refreshed our memory by mentioning 
'several things that may be of interest to the present day 
| engineer. 

For instance, do you know when left-hand drive first 
|came in? Barney says he introduced it, employing it on the 
famous Peerless Green Dragon in 1903, so he could watch 
the turns of the race track easier. His old Winton Bullet, 
also 1903, had a straight-eight engine, not Barney’s idea, but 
Alexander Winton’s. And the first overhead valves and 
overhead camshaft were fitted to the Ford 999, maker of his- 
tory and the vehicle that brought both Henry Ford and 
Barney Oldfied into the automobile limelight, positions ey 
| never have relinquished. 
* + * 
H C. BRADFIELD, busy as he is in developing his new 
| e taxicab ; not operating—takes 
time out to write me a note and tell of his amusing experi- 
ences with the “thumbers,” the hitch-hiker pests of the high- 
way. 
| the cab being painted the well-known black and yellow and 
| carrying a meter. 





“When I approach a thumber he mechanically gives me 
the sign begging for a ride; then he sees the meter and waves 
I get a good laugh out of it.” 

* + * 
FTER five months at Saranac and Lake Placid, Roy 
Hayes of Campbell-Ewald’s publicity staff, is back in 
| Detroit, fully restored to health and eager to go into action. 

* * %* 
=| Mi“ pecutiar OLLEY, now on the engineering staff, fits 
peculiarly well into the Cadillac picture, because of his 
For years he was drafting 
| engineer for Sir Henry Royce and at the outbreak of the war 
he played an important part in designing the first Rolls- 
Royce Eagle, a V-12 water-cooled aircraft engine. He also 
designed the first integral reduction gear for use with this 
engine. He came to the United States in 1917 and two years 
later was one of: the: organizers of the Rolls-Royce Company 


|; me on My way. 


Brad drives one of his new taxi models on road tests, 
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De asning Adds N ew 8-Cyl. | 
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Truck and Bus Engine 


(Continued from Page 1) 


and vaive chambers are lubricated 
from holes drilled in the upper por- 
tion of the rod bearings and fed 
from the pressure line in the 
crank case. 

The distributor is mounted on the 
cylinder head on the “AEC,” the 
generator is on the left side on a 
flange mounting and is gear driven. 
When the compressor is used on the 
“AED” a base mounting is used. Two 
positions have been provided for 
mounting the starter. The fuel pump 
and oil filter are mounted on the 
right hand side of the engine. 

On the “AED,” the air compressor 


is mounted on the left side and 
driven directly from the accessory 
Shaft with lubrication from’ the 


pressure system of the engine. 
A modified three-point suspension 
is provided for the engine mounting 





RUPLE MOTOR SALES { 
TO HANDLE DE SOTO 
Newark, O., Nov. 15 (UTPS).—The | 
Ruple Motor Sales Company has } 
added De Soto and Plymouth lines 
in addition to Auburn and Cord 
cars, which it has handled for some 
time 





JACK.HEATH CO. NEW 
AUBURN CORD DEALER 

Charlotte, N. C., Nov. 15.—An- | 
ment is made of the appointment 
of the Jack Heath Motor Company 
as Auburn and Cord dealer here 
and in the surrounding territory 
The company will be located at 209 
South Church St 


JOHNSTON, INC., CAMDEN 
PIERCE-ARROW DEALER 
Camden, N. J., Nov. 15.—Announce- 
ment of the appointment of John- 
ston, Inc., as Pierce-Arrow dealer in 
nouncement is made of the appoint- 
ment of the Jack Heath Motor Com- 
pany as: Auburn and Cord dealer | 
here and in the surrounding terri- 
tory. The company will be located 
at 209 South Church St. 


W. H. WEAVER BUYS FORD 


GARAGE AT ADAMS, N. Y. 
Adams, N. Y., Nov. 15. -—— W. C. 
Murray, for the past three years 


part owner of the Ford garage in 
Adams, has sold the business to W. 


H. Weaver, formerly of Sacketts 
Harbor, N. Y. Mr. Weaver, for 
many years, has been identified 


with the automobile trade and will 
continue the business here. 


GRAHAM DISTRIBUTOR 

NEW MIAMI HOME 
! Miami, Fla., Nov. 15 (UTPS).—D. 
L. Shackelfor of the Shackelford 
Motor, Company, Graham automo- 
bile distribtuor for southeastern | 
Florida, is announcing the opening | 
@f a new sales and service branch’ 
at 1420 S. W. 8th St. A used car 


Dealer Activities 





incorporating rubber blocks. The 
weight of the new series engine 
approximately 950 pounds with ac- 
cessories. This weight, it is claimed, 
represents a material reduction in 
the weight per horse power ratio. It 
is also claimed that the overall 
length is only slightly increased, and 
in the majority of cases inter- 
changeability of the six and eight- 
cylinder engines of comparable out- 
put without change in the hood or 
cowling. 

The manufacturers state that 
truck and bus manufacturers have 
been giving considerable thought to 
the eight in recent months and that 
it is practically an assured fact that 
several will introduce new models 
effering the eight as standard o1 
optional, in the near future. 


1S 
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will be in charge of C. E. Brooker. 


ROBERGE REO CO. ADDS 
OAKLAND-PONTIAC 


Wallingford, Conn., Nov. 15.- 


LINES | 


lot will also be operated. The branch | 
Ro- | 


berge Reo Sales and Service, 148 
South Colony St., has taken the 
Oakland and Pontiac dealership 


The concern will continue to han- 


die the Reo line. 
WABASH VALLEY MOTORS 
MOVES USED CAR LOT 
Evansville, Ind., Nov. 15.—The 
Wabash Valley Motor Company, 
Hudson-Essex distributor, has closed 
the used car market lot at 4th 
Street, near Sycamore Street, and 
moved to sales and service head- 
quarters, 8th and Walnut Streets. 


DEL MOTOR CAR CO. 
ADDS NEW EQUIPMENT | 


Green Bay, Wis., Nov. 15.—The | 
Del Motor Car Company has in-| 
Stalled new equipment and aug- | 
mented its service department, so 
that it is now in a position to offer | 
a complete repair and service de- | 
partment for all makes of cars. A. | 
J. Sherlock, for the past ten years | 
connected with the Brown County | 
Motors in this city, has been named | 
service manager. 


BERKSHIRE MOTOR SALES | 
FORMED AT PITTSFIELD | 


Boston, Mass., Nov. 15.—Incorpo- | 
ration papers have been issued at 


the State House for the Berkshire 
Motor Sales, Inc., of Pittsfield, 
Mass., with 100 shares capital of 


no par stock. Paul H. Whitmarsh, 
John L. Condron and Lawrence F. 
Lyons, all of Pittsfield, are the in- 


| corporators. 


CLASSIFIED ADVERTISEMENTS | 
IN THE AUTOMOTIVE DAILY | 
NEWS BRING RESULTS 





New Lycoming Eight Cylinder Commercial Engine 


| JACKSON MOTOR SHIFT CO. 
ADDS HAVENS TO BOARD 
Chicago, Nov. 15—S. M. Havens, 
general manager of Ingalls-Shep- 
jard, the division of the. Wyman 
Company here, crankshaft 


Gordon 
forgings manufacturer at Worces- 





will immediately be made a direc- 
tor of the Jackson Motor 
Company, Jackson, Mich. The last 
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Personal Briefs 





LONG BEACH BUICK CO. 
NEW DEPARTMENT HEADS 
Long Beach, Cal., Nov. 15.—Three 
new department heads have been 
appointed at the Long Beach Buick 
Company. They are A. B. Crater, 
sales manager; A. E. Patterson. | 


| service superintendent, and Homer 
| Wride, 


used-car manager, 


J. W. FRAZER VISITS 
DE COZEN AT NEWARK 


Newark, N. J., Nov. 15.—J. W 
Frazer, general sales manager 


Chrysler Sales Corporation, Detroit, 
en route to the convention of whole- 
sale men in the Atlantic division 
held in Philadelphia last week, paid | 
a visit to Alfred De Cozen, presi- | 
dent and general manager De Cozen 
Motor Company, and was enter- 
tained by Mr. De Cozen while in 
Newark. 


HERBERT WEST JOINS 
COLONIAL MOTORS, INC. 


Omaha, Neb., Nov. 15.—Herbert 
West has joined the Colonial Mo- 
tors, Inc., 2562 Harney St., newly 


organized firm handling Pierce-Ar- 


| row automobiles here. 


ter, Mass., of which he is a director, | 


Shaft | 


company is a subsidiary of Muske- | 


gon Motor Specialties 
This was announced by 
Flanders, chairman of the board of 
the parent company. 


Company. 


DAYTON VIEW MOTORS 
NEW FORD DEALER 


Dayton, O., Nov. 15 (UTPS).—The 
Dayton View Motor Company, at 
809 North Ave., has taken the Ford 


dealership in that section. L. R 
Randall is president and William 
| Hickernell, sales manager. A modern 


| service station is operated with the 
sales room. 






Standard Model 
Tropic-Alire 


Built for installation under 
board—in three 
for 
cars, the Junior for medium 
Ford = for 


cars 


instrument 


sizes—the Senior large 


the 


A” 


sized cara, 
Ford Model 





Fred L- 


Cc. B. McCOWN NAMED 
BROOKS MOTOR MANAGER 
Fort Worth, Nov. 15.—C. B. Mc- 
Cown, for fourteen years with the 
Dallas branch of the Ford Motor 
Company, has been made sales 
manager of the D. V. Brooks Motor 
Company, Ford dealer here 


F, C. MOORE RESIGNS 
FROM WRIGHT METAL | 
Jamestown, N. Y., Nov. 15.—-Floyd 


C. Moore has resigned as auditor of 
the Wright Metal, Inc., of Falconer, 
a suburb. No plans have been an- 
nounced for the future 


DURANT APPOINTS 

COL. FANEUF AT OAKLAND 

Oakland, Cal., Nov. 15 (UTPS) 

George R. Morris, sales manager of 
the Western Durant factory, an- 
nounces the appointment of Col. R. 
L. Faneuf as special representative 
of the Durant Motor Company, with 


| his headquarters here. 










, On 


pline Deftector throws 
all the heat up or down 
right or left. 


Another exclusive 
Tropic-Aire feature 
that speeds up sales— 

and multiplies profits. 


TROPIC-AIRE, Inc. 
117 Eleventh Ave., N. E. 
Minneapolis, Minnesota. 

In Canada: 

14 Breadalbane Street, 

52 Adelaide Street, Winnipeg 


Pal. Nos. 1581761, 1668491, REI7131 
Others pending 


Toronto 


Tropic-Aire success is built 
on a generous profit for the 
dealer—plus a 
volume. 


sensational 


Write for facts. 





The. New Rear 
Compartment Heater 


Iastalled back of front seat or in front 
of rear seat—a perfect heating plant 
for Town Car, Limousine, Taxicabs, 
the larger Coaches or Sedans. Inde- 
endent or operates in unison with 
ront heater. 





| 





WHIZ 
answers 
America’s 
need 
for dollars 
witha 
dozen dimes! 


VISIT OUR 
BOOTH AT THE 
MEA-NSPA SHOW! 


oe 


AS $= Wig 


What America needs this year is 
dollars of a dozen dimes. To see 
one answer to this visit the Whiz 
exhibit today! For Whiz is more 
than the best-known name. It’s 
outright economics! Car-owners, 
now thriving on thrift, have found 


that a dime’s worth of Whiz buys 


a dollar’s worth of beauty and 


C-AIRE 


performance. This extra appeal 
wins extra profits for you! 
Cash In Now On 
Whiz Gold Band! 


Whiz Gold Band 


makes the cold months earn cold 


Anti-Freeze 


cash for you. Because Gold Band’s 
“certified” protection costs less 
than any other anti-freeze Gold 
Band sells easier than ever now, 
A national magazine advertising 
campaign and nightly Radio 
broadcasts will remind millions 
to buy Gold Band now. They'll 
spend $33,000,000 on anti-freeze! 
Gold Band’s economy makes it 


the easiest to sell! 


Let the Whiz Line 


Lead Your Sales! 


At the Show Whiz displays the 
products that produce quick, con- 
stant volume and profits. Whiz 
Gear Lubricant. Whiz Body Pol- 
ish. Whiz Chromium Cleaner, 
W hiz Stop Leak. Whiz Top Dress- 
ing. Whiz Radiator Cleaner, 
Study these and other Whiz 
profit-emakers. Push their extra 
appeal, you'll thrive on extra 


profits! 


Whiz 


PRODUCTS 


THE R.M. HOLLINGSHEAD CO. 
Camden, N. J., aud Toronto, Canada 





A 
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Chrysler Is Buying 

OR some time the Automotive Daily News has been tell- 
ing its readers that one of the recognizable signs of the 
dawn of business revival will be extensive buying of materi- 
als, raw and otherwise, by industry and business. It long 
has been apparent that prices of many commodities are 
extremely low. Obviously, no man could say positively that 
the actual bottom in this respect had been reached for any 
given class of materials. But when smart business men 
began buying materials extensively, we could be reasonably 
sure that the bottom had been reached and that the next 

important movement would be upward. 

In a recent interview with B. C. Forbes, well-known 
writer on economic subjects, Walter Chrysler spoke as fol- 
lows: “I have now changed my attitude. I am placing con- 
tracts for materials and commodities because I have become 
convinced that prices for all of them are now extremely low. 
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N.S.P. A-M.E. A. MAY 
MAKE JOINT SHOWS 
PERMANENT FEATURE 


(Continued from Page 1) 
held, with more definite interest 
shown by. all classes of delegates. 
Normally, the associations used to 
start show preparations for their 
individual shows in the early spring. 

Those who do not favor the joint 


show have, in the past, ques- 
tioned whether one week in place of 
two provided by two separate exhi- 
bitions was a sufficient time for 
manufacturers to contact all job- 
bers effectively. Proponents of the 
joint show assert that one week 
provides plenty of time, but that, if 
necessary, a joint show could be 
continued for seven or “eight days, 
which would still give a great saving 
of time and expense. 

It is. understood that many 
members favor another joint show 
and even a complete merging 
of N. 8S. P. A. and M. EB. A. 
organizations, although the latter 
involves some rea] problems. The 
M. E. A. final general convention 
session does not take place until 
Wednesday morning the day after 
the N. S. P. A. adjournment, nor 
does the official program make pro- 
vision for special discussion of next 
year’s show or merger idea. It is 
probable, therefore, that it will 
come up under new business fol- 
lowing installation of officers. 

A resolution of dual manufactur- 
ing members in favor of a joint 
show adopted Friday is being offi- 
cially presented to directors of both 
N. S. P. A. and M. E. A. and for 
consideration must be presented to 
the general convention sessions of 
both organizations. 


| COMING EVENTS | 


NOVEMBER 
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1 S.P. A. JOBBERS 
FINAL MEETING 
AT LITTLE THEATER 


(Centinued from Page 1) 


ject of “Credit Conditions and Col- 
lections’ was brought out in. the 
summary of a questionnaire recently 
submitted by the N. S. P. A. to its 
jobber members, in which it is 
shown that of seventy jobbers re- 
porting, the high figure on the 
average percentage of collections 
per month against the total out- 
standing accounts is 98 per cent., 
the low is 33 per cent. and the 
average is 66 per cent. Twenty- 
nine jebbers reported collections in 
their territories worse this year 
than last, eleven said that they | 
were better and twenty-nine ad- 
vised that theirs had shown. no} 
change. 

Manufacturers of the N. S. P. A. 
held their only divisional session in 
the Hollenden Hote! ballroom in the 
evening and included in their dis- 
cussion the subject of the 1931 
show, the possible change of the 
show month from November to De-| 
cember, credit bureaus, warehous- 
ing and cataloging. | 

At the Show last evening main- 
tenance men or guests of jobber 
members of both associations at- 
tended what is known as trade) 
night, an annual custom of previous | 





years at the N. S. P. A. Show. The | 
opportunity of viewing practically | 
every new product attracted a heavy | 
attendance of repair men, garage 
owners, fleet operators and car fac- 
tory service department men. Sev- | 
eral important entertainment fea- | 
tures were scheduled on today’s pro- | 


uled the International Boosters din- 
ner in the Winton Hotel, an event 
which is assured of a heavy at- 
tendance and at which an un- 
usual entertainment program will 
be put on. 


SEAT CONSTRUCTION SUIT 
WON BY CHRYSLER CORP. 


Detroit, Nov. 15—A decree has 
been entered by the Federal Court 
of San Francisco holding that the 
seat construction used on Chrysler 
automobiles is not an infringement 
upon Patent No. 1151910 to George 
F. Sturges.. Suit under patent was 
started several years ago by Sturges 
against H. O. Harrison Company, 
Chrysler distributor in San Fran- 
cisco. The case was defended by 


| attorneys for Chrysler Corporation 


and was initially heard by a special 
master. 
The master held the patent not 


| to be infringed by the Chrysler: con- 


struction and exceptions to. this 
holding were filed by Sturges. The 


|court now has sustained the mas- 


ter’s opinion and entered a decree 
dismissing the bill of complaint. 
FORD PLANE FACTORY 
INCREASES SCHEDULE 
Detroit, Nov. 15—As a result of 
the successful development of the 


'new Ford tri-motor transport plane, 


the Ford airplane factory has been 
placed on a twenty-four hour work- 


ling schedule, W. B. Mayo of the 


airplane division of the Ford Motor 
Company announced today. ‘With 
more than $750,000 worth of busi- 
ness already accepted, the factory 
output at depressed production rate 
is now booked until next spring and 
more business is in prospect, which 
can be accepted and handled ex- 


“T feel that any user of commodities and materials who | 18-19—Chicage. 


National Association of 


gram. co 7 , 
Tomorrow the schedule includes | Peditiously x. J stepping up output, 
the N. S. P. A. “Old Timers’ Rendez- | "* ay ; ; 
vous” at 1230 at the Hollenden 
Hotel. This event is open to only APPROVES DISCONTINUANCE 
executives and past presidents and Trenton, N. J., Nov. 15—The State 
directors of the N. S. P. A. and is Board of Public Utility Commis- 
devoted largely to reminiscences of | sioners has consented to the discon- 
those who have been prominently | tinuance of bus service by the Penn- 
connected with the growth of the’ sylvania General Transit Company 
/on the Trenton-Seaside Park route 


neglects the present opportunity to lay in supplies will have 
occasion to regret it. 


“The same is true of stocks, with few exceptions among | 


the high priced rather than low priced issues.” 

As a matter of fact a period of recession is the time when 
a smart business man has the chance to prove that he is 
smart. A financial slump offers opportunities that a boom 
does not give. 

In the field of materials, commodities and even stocks 
there are certain inherent factors of value which are change- 
less, regardless of surface fluctuations. Materials and com- 
modities have fixed values that are made by their intrinsic 
worth and the cost of production and marketing. Temporary 
conditions may cause fluctuations in the wholesale and retail 
prices of these materials and commodities, but the basic 
values must always be there. When temporary conditions 
operate to remove superficial extra values and bring prices 
down to or below the levels indicated by the inherent values, 
then is the time that smart business men place orders and 
commitments. By their knowledge of fixed values and their 
recognition of the fact that inherent value levels have been 
reached by prices, business men prove their smartness. 


The Austin Delivery Car 


ITH automotive development as comprehensively 

stabilized as it is in most fields of endeavor, it is not 
very often that such activity strikes out into a new sector. 
It seemed to us that the Austin announcement, which appeared 
exclusively in Auomotive Daily News, of a new commercial 
unit on its 75-inch chassis, strikes out into a new field of 
automotive service. This small delivery unit, with a 400- 


pound loading capacity, appears to open up a new field in| 


commercial transport, which has hitherto been cultivated 
only by motorcycle and sidecar. 

The Austin delivery car has, as its fundamental reasons 
for existence, mobility and economy. The short wheelbase, 
74 inches, enables the operation of the vehicle in our con- 
gested modern traffic with the greatest possible ease. Park- 
ing difficulties are reduced to a minimum and the speed of 
the unit is up to any demand that ought to be made in the 
commercial field. 

_In the matter of economy the Austin delivery car is 
designed to make an extraordinarily favorable showing. The 
manufacturers estimate that the car should give from forty 
to fifty miles per gallon of gasoline, with lubricating and tire 
expense correspondingly low. This is placing transportation 
economy directly in the fap of business and economy is the 
fundamental consideration in commercial hauling. Obviously 
the 400-pound loading capacity limits the application of this 
transportation unit, but in the field of light delivery there is 
a wide opportunity for its use. It will be interesting to watch 
the penetration of this new motor transport unit into the 
No ‘délivery ‘field.’ *’ rome sew bCs beh ee eet tit oii labered aes 


Finance Companies’ annual conven- 


tion. 

= Cleveland, 0. Motor and Equip- 
ment Association and National 
Standard Parts Association, Joint 

| Show. 

13-23—Paris, France. Commercial Vehicle 
Salon. 


0-Dec. 6.—New York city. Automobile 
Salon at Commodore Hotel. 
DECEMBER 


6-17—Brussels, Belgium. Automobile Ex- 


hibition. 
JANUARY 
3-10—New York. National Automobile 
Show. 


5—New York, Rubber Manufacturers’ 
Association convention. 
6—New York. National Automobile 
Chamber of Commerce annual show 
banquet at Hotel Commodore. 
5—New York City. National Automo- 
bile Dealers’ Association convention. 
10-17—Milwaukee, Wis. Automobile Show. 
7-10—East Orange, N. J. Automobile Show 
of the Oranges and Maplewood. 
8—New York City. Society of Automo- 
tive Engineers’ annual dinner. 
10-16—St. Louis, Mo. National Roadbuild- 
ers’ show and convention. 
10-17—Buffalo, N. Y. Automobile Show. 
10-17—Philadelphia. Automobile Trade AS- 
sociation annual show. 
10-18—Newark, N. J. Automobile Show. 
11-17—Cincinnati, O. Automobile Show. 
17-24—Boston. Automobile Show. 
17-24—-Detroit, Mich. Annual Show, Con- 
vention Hall 
17-24—Hartford, Conn. 
| at state armory. 
| 17-24—Montreal, Can. 
Show of Eastern Canada at Stadium. 
17-24—Baltimore, Md. Automobile Show. 
17-24—Pittsburgh, Pa. Automobile Show. 
19-22—Chicago. National Wheel and Rim 
Association convention at Edge- 
water Beach Hotel. 
19-2%—Detroit, Mich. Society of Automo- 
tive Engincers’ annual meeting. 
| 19-24—Leuisville, Ky. Automobile Show. 
| 19-24—Rochester, N. Y. Automobile Show. 
| 24-31—Chiecago, Ill, National Automobile 
Show. 
' 24-31—Cleveland. Automobile Show. } 
24-31—Washington, D. C. Automobile 
Show 
| 26-27—Chicago. National Automobile 
Dealers’ Association convention. 
26-31—Syracuse, N. ¥. Automobile Show 
at Armory. 
31-Feb. %7-—San 
Show. 


Automobile Show. 
Motor 


National 


Francisco, Automobile 


FEBRUARY 


Minn. Automobile 


7j—Minneapolis, 
Show. 
7—St. Paul, Minn. Northwest Auto- 
mobile Show, joistly sponsored by 
St. Paul and Minneapolis at the 
Minnesota State Fair Grounds, 
7—Seranton, Pa. Automol.ie Show. 
i-—St. Louis. Automobile Show. 
3—Minneapolis. Auto Trade Associa- 
tion convention. 
7-14—Los Angeles. Automobile Salon. 
7-14—Kansas City. Automobile Show. | 
9-14—St. Petersburg, Fla. Automobile 
Show at Winter Garden. 
9-14—Denver, Colo, Automobile Show. 
14-19—Indianapolis. Automobile Show at 
State Fairground. 
14-21—Providence, R. I. 
; 14-21—Omaha, Neb. 
16-20—San Francisco. 
Treating National 


2- 
2- 


and Machinery Exposition. 
21-28—San Francisco. 
23-28—Dea eines i In, 
at Coliseum, 


N. 8. P. A. 


At 7.30 Sunday evening is sched-! between Trenton and Browns Mills. 











Stethoscope! 


If you have an ear trained tc 


motor sounds—put a_ stetho- 
scope against the timing case 
of a few jobs. 


When you listen to a motor 
equipped with Textolite tim- 
ing gears, the difference is 
obvious. 


There is no compromise with 
accuracy in a good gear drive. 
It is a token of good manufac- 
ture throughont the car. 









Ce rneetrese 


830-75 
Fa utomob le obo: | soIn US IN THE GENERAL ELECTRIC PROGRAM, BROADCAST EVERY SATERDAY 
Society for Steel EVENING, ON A NATION-WIDE N. B. ©. NETWORK ; 
Western Metal RI 
Automobile Salon. E N ERA L E 
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the cars that sell 
must have comfort 
and plenty of it... 


Gabriel Triple 
Hydraulic 
Shock Absorbers 


Precision made to hold 
adjustment indefinitely. 
Operates on a unique 
double acting principle. 


ND it must have the kind of 
A comfort that stays put—not 
merely for demonstration, but for 
miles and miles of actual driving. 


These cars are factory-equipped with 

Gabriel Triple Hydraulic Shock Absorbers. 
Blackhawk Marmon 

Checker Cab 

Elcar Stutz 

Hudson Adler (Germany) 

Hupmobile Maybach» 

N. A. G.» 


Peerless 


Jordon 


And thousands of owners of other cars come 
to the 2,743 Gabriel Service Stations for 
the correct answer to this question; “What 
can I do to get a more comfortable ride?” 


The market for comfort never 
reaches the saturation point. 


/ tea 


President 


THE GABRIEL COMPANY 


Cleveland, Ohio 





MERCHANDISING 
ACCESSORIES 
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Reducing Salesmen’s Le 


Intelligent Training by Jobber Increases Volume and 
Profits While Cutting Number of Lost Custom- 


And Salesman | Stressed by Baltimore Jobber. 


By ESPY W. H. WILLIAMS 
6 EYAVEMENT pounders, those salesmen of old, who de- 


on pure leg work 


pended 
other a1 


gone the way of many 
petition, flaunt 


to bring in the business, have 
-chaic business methods. Com- 


ing the challenge, resulted in one of two things. 


Either the individual awakened to the responsibility of a 


true salesman forte or he grad 


ually faded out of the picture. 


It is not enough, today, to figuratively ‘pound pavements.’ 
The 1930 salesman must be alert to the conditions existing, 


not only in our own industry, 


but in those industries whose 


activities have a direct relation to our progress. Such a man 


is the trained salesman.” 
The speaker was James G. Christ- | 
hilf, general superintendent of | 


Parks & Hull, Inc., jobber of Balti- 
mere, Richmond and Roanoke, and | 
a man with years of executive ex- | 
perience in the jobber field. 

“Selling today,” he says, “particu | 
Jarly in the highly competitive field 
as ours calls for personal industry 
and system. The haphazard solicita- | 
tion of old is taboo. But hard work 
and systematized labor is not all. 
The salesman must have faith. He 
must believe in his house, his goods, 
his customers and what is equally 
important he must believe in him- 
self. 

“Such a man promulgates confi- 
dence among the trade. It works for 
bim while he sleeps and he does not 
have to tear around or resort to 
pressure on his people. He thinks | 
fer them and they hand him their 
business on a platter. 

“You question that last state- | 
ment? Well, let me illustrate it. | 

“Centuries ago a seer propounded 
the observation ‘where there is no 
vision the people perish.’ Interpret- 
éd in terms of modern business it 
means where salesmen do not think 
= house passes from the business 

rizon. We teach our men to 
think. To think in terms of produc- | 
tion—to think in measures of in- 
creasing customer effectiveness by 
analyzing customer needs and seek- 
ing to supply them. In our sales- 
men’s training we attempt to instill 
the following: 

“1. A comprehensive and work- 
ing knowledge of the products we} 
distribute. 

“2. Knowledge of costs and their 
application to operation and profits. | 

“3. Present and prospective com- | 
petition. 

“4. Information on credits 











and | 


port of the factory man’s instruc- | 
is quick to seize upon | 


tion, and 


ideas and manufacturing princi- | 


ples advanced. 

“Costs and their application to 
sales are presented in a _ similar 
manner, save that speakers are not 
always chosen from the automotive 
field. Very often executives of other 


specialized lines are invited to ad- | selling. We hesitate to adopt arti- 


dress the conference. 
“The value in such diversified in- 


salesman’s viewpoint and the devel- 
opment of visionary ability. The 
men are taught to avoid guesswork, 
to understand that cost figures are 
valuable, in that they reveal, when 
carefully analyzed, the existence of 
waste or the presence of ineffi- 
cieney. And these attributes are of 
inestimable value to the salesmen 


new business, as well as te hold 
present customers. 

“Thus the Parks & Hull man 
creates business by intelligently 
showing customers how they can cut 
operating costs and increase pro- 
duction through the installation of 
our products. 

“Present and future competition 


| occupies no smal] place in the meet- 


ing. Vision in salesmen must be 
awakened as a protection to the in- 
dividual and to the house. By that 
I mean that a man must look to 
the future—must diagnose the needs 
of his customers and determine 
what volume the trade will absorb 


business. 
“That our method is productive of 


auguration of our present system of 
salesmen’s training we have ex- 
perienced a continual and steady 
growth in the volume of sales—a 


° 


ar WHOLESALE 


| the factory man spent a portien of | 


time with each one of our boys. 
| Well, we began merchandising that 
| product with a mighty pleasant vol- 


ume of orders on hand and the 


ers; Co-operation Bet ween Cr edit Department | vrespects are cauatty as bright 


op- 
timistic perhaps—yet I am not in- 
| dulging in painting rosy pictures. It 
iis quite true that we have had 
| periods of depression in sales vol- 
/ume but the average for the fiscal 
|year is above that of the same 
period last year just as last year 
topped the year previous. Our busi- 
|ness is on the increase despite as- 
sertions in the trade that times are 
hard. Our records show this, but 
we have had to plug hard and in- 
telligently for it. We give credit for 
the condition to two things. The 
quality of our line and the activities 
|/in salesmen’s training. We are 
staunch believers in education, and 
we seek to inculcate these thoughts 
/in our men. 

“1. Why our goods are better than 
| those of our competitors. 

“2. Why the trade should buy our 
' goods. 

“3. The advantages to the traue 


|resulting from purehase of equip- 


ment from us. 
| “We advocate and practice only 
straight, intelligent and profitable 





| ficial stimulation. By that, I mean 


. - |sales contests. We do not under- | 
struction is the broadening of the! ectimate their value, but experience | 


| has taught us that positive and con- 
sistent progress is of a more far- 
reaching value to the house and 
| salesman than the spontaneous 
spurts engendered by sales contests. 
“In connection with our practice 

advocating profitable selling, 








| of 


What a salesman should know about 


'seeking to establish contact with | wredits. 


| “Many men look upon the credit 
;manager as a brake upon their 
| efforts. This is not so, particularly 
in this organization. Our credit de- 
partment is decidedly a sales accel- 
; erator. 
“Remember this point: It is a 
| maximum for successful business as 
sure as any yet devised. ‘A sale is 
; not a sale until the profit has 
been earned, and profits cannot be 
earned until payment is made.’ 
“Financial statement, assets and 
| liabilities are confusing terms to 
many sMall accessory and tire 
shops, garage men, etc., and they 





j}and plan to get his share of the} become timid when asked to put 


their signatures on a sheet of paper 
| showing a lot of words separated 


| dividends is proven. Since the in-| by dotted lines and at the bottom 


| the words, ‘Sign here. The Parks 


& Hull salesman talks in 
understood by his customer. 
“There is no cut and _ dried 


| condition that has created a highly | formula for determining credit risks 


| there enters another angle, i. e.; | 


terms | 


their relation to business. 
“5. A knowledge of the current! satisfactory atmosphere in the or-/any more than there is such a 


advertising program. | ganization. Our salesmen are alert | method prescribed for selling auto- 

“We do this by perhaps the most| and keenly alive to the existing! motive equipment. There are, how- 
universal method in existence, i. e.,| trade conditions in our territory. lever, certain fundamental prinei- 
weekly conferences. | “Another very important step in/ples which apply to credits. The 

“Our sales force, besides thejour training program, and one the | situation may be very nearly 
executives of the company, consists 
of four men. Two specialize in 
merchandising only four items in 
our line. One salesman handles 
the entire line, while the remaining 
man acts in a somewhat different 
capacity. He covers our entire ter- 


tainable, is the practice of having |the elements of a good credit risk. 
factory representatives periodically |~pese words are capability, char- 
cover the territory with our own | acter, capital. Of the three, 

men. The psychological effect Of | seeond is the most important, cap- 
the factory man’s presence acts as & | apility comes next and capital last. 
stimulant, and the fresh viewpoint Many an enterprise has started on 


value of which is definitely ascer-| covered by three words comprising | 


the | 


ritory, which embraces the country 
surrounding Baltimore and our two 
branches for a radius of seventy- 
five miles, by truck. The entire 
line is handled and in most cases 
delivery of the article is made im- 
mediately from the stock carried. 
“Now as to the weekly confer- 
ences. They are attended by all 
salesmen and all department heads. 
In procedure the meeting is of the 
pen forum type, and problems are 
discussed freely. Where a more 
serious question arises, the sub- 
ject is shelved until the forthcom- 
ing week, when it is again pro- 
Pounded and a solution sought. 
“Acquainting the men with the 
products we handle is accom- 
lished by talks from factory men, 
who are invited by the manage- 
ment. These talks are usually illus- 
trated, and are ‘always well re-| 
ceived. The class realizes the im- 


found in his selling methods awak- 
ens in the boys a new trend of 
thought on customer efficiency and 
so forth. A pertinent illustration of 
this is furnished by our experience 
with a new anti-freeze product re- 
cently added to our line. Prior to 
our attempts to merchandise this ar- 





less than an amount sufficient to 





open a checking account. We never 
let our men forget these three 
| points. 


“Today's salesmen must conscious- 
ly or unconsciously be students of 
;human nature and fairly com- 
!petent judges of men. By placing 


ticle our sales force was addressed in! cards on the table we have wiped 


one of the weekly meetings by the 
manufacturer's representative. His 
talk consisted of the usual produc- 
tion material, but he ably strength- 
ened his sales arguments and the 
value of his product in our boys’ 
minds by the complete chemical 
analysis of his product, which he 
compared with analysis of other sim- 
ilar goods. Thus, in one evening 
two things were proved. The new 
brand was superior to the others dis- 
eussed and it had an added appeal 
of lower priee. ' ; 4 


“The week following the meeting 


out all possible misunderstanding 
regarding the workings of our credit 
department. Instead of antagonism 
(ready to flare up at the slightest 
possible excuse) between the credit 
man and the salesmen, we find them 
working in harmony. On numerous 
occasions the credit department has 
been instrumental in placing an ac- 
count Janded by the salesman on 2 
credit basis that otherwise would 
have been rejected. Our men know 
they are getting a square deal from 
the eredit* tment. 4 

“And lastly, we keep the sales 
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[JUBING the year 1930 most of 

the activities of T. O. Duggan, 
merchandising service director of 
the National Standard Parts As- 
sociation, have been in the territery 
west of the Mississippi River and, 
with few exceptions, practically 
every jobber member in this seetion 
has been contacted. This is in con- 
trast te the previous year, when the 
major portion of his time was 
spent with members east of the 
Mississippi. 

One of Mr. Duggan’s outstanding 
jobs this year was the staging of the 
Western Parts Jobbers’ Conference, 
held in San Francisco, generally 
considered on the Coast as one of 
the most important meetings of its 
kind ever held. Delegates were in 
attendance from eleven Western 
states, as well as representatives of 
manufacturers whose headquarters 
are located in all sections of the 


| country. 


_ Besides the actual work 
field, the merchandising service de- 


partment this year tried to antici- | 


pate changes that would be neces- 
Sary as a result of the general busi- 
ness depression. Immediately after 
last year’s convention Mr. Duggan 
started a campaign on collections to 
reduce jobbers’ accounts receivable. 
This work has been carried on to a 
very successful conclusion, as indi- 
cated by reports to the association 
from jobbers who are showing a 
better percentage of accounts re- 
ceivable collected this year than last 
year. 

This information has been 
brought out by questionnaires that 


}are being returned to N. S. P. A. 


headquarters at the present time on 
a@ survey made by the department. 
In view of general business condi- 
tions this year, it is rather surpris- 
ing to find from these question- 
naires that the replacement parts 
business of N. S. P. A. jobbers is 
about breaking even with the 1929 
volume. 

The new N. S. P. A. standard 


BETHLEHEM STEEL PLANS 
EXPANSION AT LACKAWANNA 


Buffalo, N. Y., Nov. 15.—Construc- 
involving the expendi- 
ture of several million dollars will 
be completed late this year and 
early in 1931 at the Lackawanna 
plant of the Bethlehem Steel Cor- 
poration. A new blast furnace, the 
largest at the plant, will be com- 
pleted and ready for operation 
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| type catalogue, which is being shown 
at the show and convention in 
Cleveland, is another one of ‘the 
| outstanding achievements of the 
merchandising department. This 
past year there have been placed in 
use between 25,000 and 30,000 of 
these catalogues, and it is expected 
| that over 100,000 will be distributed 
in 1931, at a cost which may run 
as low as 25 cents to 30 cents each, 
which price will be recognized as 
very low by those who have had ex- 
perience with the usual type of job- 
| bers’ catalogues. 

At present Mr. Duggan is prepar- 
ing an educational story for use by 
jobbers in sales meetings. This talk, 
addressed to jobbers’ employees, will 
be directed along educational lines, 
teaching them some of the funda- 
mentals of business and pointing 
out why they should each accept a 
| portion of the responsibility for the 
success of their organization. 





iA STANDARD back page for a 
series of leaflets, which Aceu- 
;rate Parts Manufacturing Com- 
| pany has made available te jebbers 
|for mailing to the repair trade, 
| features four brief paragraphs, sell- 
jing the jobber and the service he 
| renders to the repairman. 

| The copy reads: “My Jobber 
| Works With Me. He carries a large 
| Stock of reliable parts for every job 
|I have—he stands back of every 
;}part he sells, treats me _ with 
| courtesy, and gives me prompt and 
| dependable service. He helps me in 
; many ways and enables me to make 
|}money on every job. That's why I 
| buy my parts from him.” 

The thought that it pays the re- 
| pairman to deal exclusively with 
| the jobber who is in a position to 
|give him a complete service for 
| every job, backing it with reputable 
| merchandise and a willingness to 
| co-operate, is one that might well 
| be incorporated in jobbers’ mailing 
| pieces, supplied by other manu- 
facturers. 





Perfect Circle heal 
‘Sound Motion Picture 


Perfect Circle Company, Hagers- 
town, Ind., manufacturer of Perfect 
Circle piston rings, announces a new 


jsound motion picture. This talking 
| movie, said to be the first to be in- 
\troduced in the replacement parts 


within the next three months. Con- | industry, was produced by the Wil- 
struction work has been started on | 4ing Division of the Metropolitan 
a new rolling mill, which it is ex- | Sound Studios. 


pected to put into production within| The “Magic Circle,” as the picture 
sta weeks. |is called, portrays the story of Per- 


en | fect Circle from 1895, when an early 
| predecessor organization manufac- 
tured railway pedal cars, to 1930, 
when the present Perfect Circle 
Company is primarily interested in 
supplying piston rings to car man- 
ufacturers and automotive -equip- 
ment jobbers. 

The picture is three reels in 


force informed as to our advertis- 
ing program. We do this in order 
to permit them to profit by the copy 
appearing in the trade papers. The 
house, save for periedical cam- 
paigns, confines itself to i 





mail advertising, which is sent 
regularly to our customers and a 
selected list of prospects. Each 


salesman receives a copy of the 
mailing piece and his sales talks in 
many cases simply reiterate the 
printed word. The advertising of 
the manufacturers is_ scrutinized 
and many selling points are gleaned 
from them, which later are put to 
good usage.on the road. 

“Parks & Hull believe in sales- 
man training. Not only do we be- 
lieve in it as a means of obtaining 
more business, but as a method of 
obtaining cleaner business. Orders 
free from bickerings after the goods 
have been delivered are profitable 
orders. Sales training places the 
men upon a higher plane. It im- 
bues them with a sense of re- 
sponsibility and fosters in them a 
sense of confidence d loyalty to 
the house whose jored ambas- 
sadors they are.” 


length and requires thirty mimutes 
for a showing. It is having its pre- 
miere performance at the combined 
Motor and Equipment Association 
and National Standard Parts Asse- 
ciation show in Cleveland. 


W. P. STRAHL PRESIDES 


Seattle, Wash., Nov. 15.—W. L. 
| Strahl, manager of Ballou & Wright, 
|}as president of the Capitol Com- 
mercial Club, presided at the annual 

meeting of the club, held recently at 
the Burlingame. About 100 attend- 
ed the dinner and meéeting. 


A. M. A, SETS BANQUET DATE 
Seattle, Wash., Nov. 15.—The an- 
nual Automotive Maintenance Asso- 
ciation banquet, for the automotive 
industry of this region, will be at 
‘the Eagles’ Hall; December 13, the 
board of trustees has just decided. 
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Millions Voted 


for Highways; 


Work Delayed by Red Tape — 


By E. E. DUFFY 


NEW YORK, Nov. 15.—Some $400,- | 

600,000 worth of public improve- 
ments are to be built throughout the 
country in accordance with the will 
ef voters expressed in the recent 
election. 

But unfortunately this does not 
mean that construction work is to 
start on these projects immediately. 
Red tape and other causes bring | 
delay and unless more than usual 
energy is displayed many projects 
will not be under way for months. 

Legal hindrances are in some 
occasions unavoidable, but commu- 
nities in most cases have no plausi- 
ble reason for delaying construction. 
Among the municipalities that are 
making a special effort to speed up 
construction is Chicago. In that 
city bond issues were approved for 
$23,672,000, with which streets are 
to be widened, bridges built, filled- 
in land extended and other needed 
facilities built. But even in Chi- 
cago, it is likely that the bond is- 
sue money will not become available 
until the middle of January. How- 
ever, work can start coincidental 
with the coming of good spring 
weather. 

Outstanding among the bond 
issues recently voted, are those of 
New Jersey for $100,000,000, of 
which $83,000,000 is to be devoted 


IN THE ACCESSORY 
AND SERVICE FIELD 












PLANS TWO STATIONS 


Statford, Ont., Nov. 15—The Im- 
perial Oiij Company of Toronto has 
announced plans for the construe- 
tion of two large, modern service 
stations in this city. One will be at 
Huron and Mornington Streets. and 
the other at Ontario and Waterloo 
Streets. Construction will start at 
once. 

INSPECT WESTINGHOUSE 

Bloomfield, N. J., Nov. 15.—The 
local plant of the Westinghouse 
Lamp Company was visited by 100 
junior engineers, representing cen- 
tral stations, electrical contractors. 
and electrical dealers from Alabama, 
Connecticut, Delaware, Massa- 
chusetts, Michigan, Minnesota, Mis- 
souri, New Jersey, New York, Vir- 
ginia and the District of Columbia. 
This is part of the general course 
at the Westinghouse Lighting In- 
stitute at Grand Central Palace, 
New York. 


TO EXPAND OPERATIONS 

Buffalo, Nov. 15. — Automatic 
Products Company, producer of 
small parts for the Canadian auto- 
motive trade, will shortly put its 
Stratford, Ont., plant on a day and 
night basis. The company will be- 
gin with a limited night shift, but 
expects to add to it steadily as pro- 
duction is increased to meet an an- 
ticipated demand of much increased 
proportions. 


ERECTING NEW PLANT 

Buffale, Nov. 15—A large auto- 
mobile spring works will be estab- 
lished here by the Buffalo Auto 
Spring Company, which is erecting 
a plant at 1450 Michigan Ave. 
Springs will be installed and re- 
paired, and in addition the com- 
pany will operate a wholesale busi- 
ness in new springs throughout up- 
state New York. Machinery will be 
installed as soon as the building is 
completed, and operations on a 
large scale will be begun in the earby 
part of 1931, it is expected. 


WILL EXTEND SERVICE 

Irving, N. J., Nov. 15—Premo 
Motors, Inc., 1307 Springfield Ave., 
has leased the Commercial Garage, 
687 Grove St., Irvington, as an ex- 
tension automobile repair shop and 
showroom for a period of four years 
from the D. & L. Filling Stations, 
Inc., of Newark. 


THOMAS FOLEY RETURNS 


Tacema, Wash., Nov. 15.—After an 
absence of eight years, Thomas 
Foley has returned here to become 
superintendent of the Griffin Wheel 
Works. Foley was superintendent of 
the plant here for seven years, from |, 
1911 to 1922,; > *r4G 


to highway construction, and the 
$82,000,000 isspes of Louisiana for | 
highway, airport, capitol, 
construction. Cleveland is going to 
buy herself $31,500,000 worth 
street, sewer and river betterments. 

But these large issues are of no 
more importance to these populous 


communities than are the numerous | 


small bond issues to small com- 
munities. The need for employ- 
ment is acute, and all communi- 


ties, regardless of size and regard-| 


less of the proportions of their 
bond issues, can help themselves a |} 
great deal by pushing construction. 

Time is required to print bonds 
and Sell them. Time is required to 
map out plans for construction 


work. The two activities should pro- | 


ceed simultaneously. That this can 
be done is shown by Louisiana, 
where already preparations are un- 
der way to issue the first install- 
ment of $15,000,000 of highway 
bonds. Contracts for the letting of 
112 miles of concrete pavement will 
be awarded November 3. 


and other | 


of | 


| CRUDE RUBBER IMPORTS 
AND CONSUMPTION GAIN | 


New York, Nov. 15. liiiamitioe 
jet crude rubber by ncapemanauieed 
ic the United States for the month | 
\of October amounted to 27,271 long 


jtons, an inerease over September | 
lof 8 per cent. In previous years | 
jthere has been virtually no change 
in the consumption for October as 
compared with September. 
Imports of crude rubber amounted 
| to 43,729 long tons as compared with 
39,467 long tons for September and 
43,725 long tens fer October a year 
| ago. 
Stocks on hand continue to in- 
|erease and at the end of October 
were placed at 184,701 long tons, 
an increase of 9 per cent. over 
| September 30, eompared with 88,483 
long tons a year ago. 


WILL REPAIR BODIES 
Buffale, N. Y., Nov. 15.— The 
| Learman Collision Service, Inc., has 
| been chartered here to establish and 
operate a completely equipped au- 
tomotive body and fender rejuven- 
ating business in this city. Princi- 
pals of the new concern are Edward 
|G. Learman, Robert G. Bishop and 
Pauline E. Learman. 
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Les ANGELES, Nov. 15.—This city 
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‘Los Angeles Chosen by Ford 
As West Coast Parts Center 


district, will add a great many 
workers to the company's pay roll 
| Of 3,200 employees and boost the 
value of industrial and manufactur- 
ing investments in the Los Angeles 


has been selected by the Ford 
Motor Company as the automotive 
parts center of the Pacifie Coast, ac- 


cording to the Los Angeles Chamber | metropolitan area several millions 
of Commerce. over those of last year 

Not only is the Ford company now Total value of these holdings in 
busily engaged in the construction | land, buildings, equipment and im- 
of a press steel mill on its forty- | provements for the first nine 


acre harbor site, for the manufac- 
ture of radiator shells, wheels, run- | 
ning boards, fenders and other | $1,750,000 over that of a correspond- 
parts for distribution to assembly | ing period last year, when the valu- 
plants on the Pacific Coast, but it | ation amounted to $22,600,000. 

also proposes to reopen its uptown 


months of 1930 was $24,350,000. This 
figure represents an increase of 


assembly plant, at 7th and Santa Fe | HALE IS APPOINTED 
Avenue for the assembly of com-| Jngi : , al 
mercial vehicles, according to an- | eer ite SO. Sea 


|appointment of J. Clark Hale as 


nouncement made by R. D. Sang- 


ster, manager of the industrial de- | Store manager of the Rose Tire 
partment of the Chamber of Com-!Company, Miller tire distributor 
merce. j here, has been announced by Ar- 


Mr. Sangster points out that the 
operation of the new stamping mill 
and the reopening of the old up-| motive for the move. according t& 
town plant, which the company|Rose. Hale was previously office 
originally intended to abandon and | and credit manager for the Miller 
sell when it moved to the harbor Rubber Products Company here 


thur E. Rose, head of the company. 
Growing business was given as the 





A NEW MACK BULLDOG MODEL 
WITH A SIX-CYLINDER ENGINE 


MORE POWER 
MORE SPEED 
MORE LOADS 

PROPER LOAD DISTRIBUTION 








No sooner did Mack announce the addition of this 


six-cylinder, heavy-duty truck to the comprehensive 
line of four- and six-cylinder Mack Models than the 


COLONIAL SAND & 


STONE COMPANY of NEW 


YORK CITY placed orders for twenty-eight. Their 
experience with their Mack fleet of ninety-eight was 


enough to prove what could be expected of ao Mack 


vehicle with such advanced features. The new high- 


safe-speed, heavy duty dump truck not only has the 


MACK TRUCKS, 


INC. 


25 Broadway 


cou TRUCKS - 


BUSES. 


New York, N. Y. 





same characteristics that made the Bulldog fomous 
for its ability to climb the steep grades with heap- 
ing loads, but combines with that the ability to 
maintain passenger cor speeds on the open road 
with sofety. 

Where greater profits depend upon large 
capacity, PLUS speed, this Model AK six-cylinder 
truck fills a definite need in the heavy-hovloge 
field. Send for the facts on this new Mack today. 


Mere then 100 Direct Mack Foctery Branches 
operate under the titles of ““MACK-INTERNATIONAL 
MOTOR TRUCK CORP.” “MACK MOTOR TRUCK 
co.” or “MACK TRUCKS OF CANADA, ttD.” 
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Aircraft Diesel Engine Fuels 


The following in part is a paper 
presented before the meeting of 
the American Petroleum Institute, 
which is now in session in Chicago: 


By W. H. GRAVES 
Packard Motor Car Company, 
Detroit, Mich. 

The important difference between 
gasoline and Diesel engines can best 
be shown by the indicator diagrams. 

These are shown in Fig. 1. 

These diagrams show that the 
gasoline engine operates on a con- 
stant volume or Otto cycle and the 
high-speed Diesel on a mixed com- 
bustion cycle, in which the fuel is 
burned partly at constant volume 
and partly at constant pressure. 


Iu the case of the gasoline en- 
gine, gasoline and air drawn in with 
ithe down-stroke of the piston along 


Whe line AB, 


compressed on the line 


The speed of these engines is con- 
trolled by the amount of fuel in- 
jected rather than the fuel-air'! 
mixture. Under these conditions, | 
it is readily seen that under all! 
conditions except wide open throttle | 
there is excess air present which’! 
tends to burn the fuel completely. | 


Fuel Handling 
The Diesel fuel is carried in tanks 
and then flows to the circulating 
pump either by gravity, if the tanks | 





are higher than the engine, or by | 
a pump if the engines are above | 
the tank. The pipe used on most} 
installations is a regular % inch! 
outside diameter by 0.049 inch wall! 
copper tube. 
The circulating pump handles 

about fifty gallons per hour at ten-| 


pound pressure, which is five times | 


BC, burned on line CD, expanded 

on line DE and exhausted on line the amount used in normal cruising 

EA. The high-speed Diesel is some- speed. , 
what different in that onty alr is rhis pump insures ample oil for 
drawn in on line AB. The air is the injecting pump on each cylin- 
then compressed along BC, fuel in- der. ; ; 
jected and burned along CD,D, and _ , Che injector pumps, which are of | 
expanded along D.E and exhausted ‘he Plunger type, work from a cam | 
along EA and deliver a given volume of oil to! 
The outstanding differences ke- each cylinder. The volume deliv- | 
tweea the types of engine are the ered depends upon the length of | 
stroke of the pump, which is ad- 
a ustable by opening or closing the | 
% 7 | throttle. Therefore, the speed of | 
jl — ¢ | the engine is controlled by the | 
«| | amount of fuel injected 
d| | a The volume of oil pumped must, | 
it \ | of course, be constant for a given | 
2 | \ | stroke, and at the same time the | 
& |\ oe em et | oil should be well atomized. This 
«| | \ ; is accomplished by having the out- 
i; | \ ani. let orifice of the pump adjustable | 
. | with the viscosity of the oil. ‘This | 
i | —_ eens i Sa ione with 2 spting-loaded 
‘ RED : plunger 
5 The fuel, after it enters the} 
Fig. 1 cylinder must be completely | 
ignition amd fuel injection systems burned. This is Gone by good 
In the Diesel engine ignition oc- atomization of the fuel and a high | 
curs from the heat produced in| 4¢sree of turbulence, which is ac- | 


which is drawn 
A normal 


compressing the ait 
in on the suction stroke. 
2ngine, with a compression ratio of 
(6 to 1 and an average summer ait 
temperature, will give temperatures 
at the end of the compression 
stroke approximately 1,000 de- 
grees F 

On the suction stroke of a Diesel 
engine only air is drawn into the 
cylinder, and then on the compres- | 
siou stvoke just previous to top-| 
dead center atomized liquid fuel is) 
tajected. As this fuel reaches the 
hot air, it burns and greatly in- 
ereased pressures result, which, act- 
ing on the pistons, drive the engine, 
as in a gasoline engine. 

With a Diesel engine a given 
amount of air is always drawn into 
the cylinder and then the desired 
amount of atomized liquid fuel is) 
injected. Thus, the fuel-air ratio} 
is constantly changing, depending | 
upon the amount of fuel injected. | 


rf 


| designs 


complished by a rapid whirling mo- | 
tion of the incoming ait 








MAURICE OLLEY, British engi-| | RU TT 2 


engineer 
the 
America, 
engineering 
| Motor mp 
and unique professional background. 
Born 
wr 

signer 
| outbreak 
played 
signing the first Rolls Royce Eagle, 
} a 
which, 
used extensively by the British air! 
torces. 
integral 
| with this engine. 


United States where, 


perature at 
erating; 





Meet the Engineers 


T° acquaint its readers with the important, but unsung, members 
of the automotive fraternity—the engineers who design and build 
the nation’s cars—Autometive Daily News is publishing a series of 
brief biographies of the engineers of companies producing auto- 
mobiles, automotive equipment, parts and accessories. These biog- 
raphies will cover the training and experience of leading enzineers 
and their outstanding contributions to the progress of our industry. 





neer and for eleven years chief | 
of the chassis division of | 
Royce Company of} 
who recently joined the | 


staff of the Cadillac 
Company, has a rich 


Rolls 


Car 


and trained in England, he 
for many years drafting de- 
for Sir Henry Royce. At the, 
of the World War, he 
important part in de- 


AS 


an 


V-12 water cooled aircraft engine | 
with refinements, is_ still 


first 
use 


the 
for 


He also designed 
reduction gear 


the 
he 


1917, he came to 
for a time, 


manufacture 


In July, 


the 


was in charge of 
on sub-centracts of the Rolls Royce 
360 horsepower Eagle aircraft en- 
gines which were extensively used; - 
on allied aircraft. After the armis- | MAURICE OLLEY 
tice, he was one of a group which} 
was instrumental in forming the} until he joined the Cadillac forces 
Rolls Royce Company of America An announcement of Mr Olley's 
in October, 1919.‘ Mr. Olley was | appointment was noted in the No-| 
made chief engineer of the new); vember 14 edition of the Automotive 
company, a position which he held} Daily News. 
these’ specifications are satistac- |mination of autogenous ignition tem- 
tory perature, D-286-28-T 
Fuel Flow It is also of interest to nmoint out 
that the ge S igni! -m- 
One of the most important requi- ees oie ae 
sites of a fuel oil is that it will|lfire point, distillation rans. ther 
tlow from the fuel storage tanks | yp operties by which a gasoline might 
to the circulating pump through a be judged 
relatively small tube at the tem-| Oyr engine is equipped with “glow 


which the plane is op- 


plugs,” which resemble spark plugs 
for cold weather op- 


thus, in appearance but do not have a gap. 





‘The fuel, ufter it is burned, 1S eration it is essential that the fuel], resistance wire on the plug and in 
exhausted as in a regular gasoline} have a sufficiently low pour point the eylinder is heated by an electric 
engine and thus the cycle is com-} and viscosity at winter tempera-|eyrrent. This helps to heat the air 
plete tutres to flow properly in starting in extremely cold weath- 

Fuel Requisites Starting Ability jer. The plugs are only used when 

The requisites of a fuet for an To start the engine, it must pro- the Cage = 80. cold that the heat 
aircraft Diesel engine do not ap-/|duce a sufficiently high temperature a a ” entree away _ 
pear to offer difficulties to petro-|to ignite the fuel spontaneously, or fast oe 7 starting. bs we toy nig oe 
leum refiners, and it is the purpose | the fuel must have a sufficiently low Canary to use them except in cold 
of the engine to burn as cheap a|spontaneous or autogenous ignition re 


fuel as can be safely handled and 
one which is readily available 

A study of available fuels was 
made just previous to completing 
on the engine, and _ it 
seemed that the oils sold as domes- 
tic furnace oils were suitable. The 
specifications laid down by the 
American Oil Burner Association 
do not necessarily give a satisfac- 
tory aircraft Diesel fuel because of 
pour point, but most oils sold on 





temperature to ignite by the heat 
produced in the engine 


tion temperature of the various fuel 
oils we have used in our engine is 
apparently not sufficient to give any 
trouble with starting or operating 
the engine. The autogenous ignition 
temperature of the fuels we have 
been using is about 500 degrees F., 
when taken by the A. S. T. M. ten- 
| tative | method of test for the deter- 


Power Output 


The power output of any fuel de- 
pends upon its heat content and how 
completely it is burned in the en- 
gine. The heat content of petrol- 
eum products is roughly propor- 
tional to their specific gravity. 

The completeness of burning of a 
fuel in an engine is dependent on 
the design of engine and on the 
type of fuel. The engine is designed 


The diffrence in autogenous igni- 


to give excess air, to atomize the 





ATLANTIC REFINING 
| ANNOUNCES NEW 
ANTI-KNOCK FUEL 


Philadelphia, Pa., Nov. 15.—Pro- 
|duction of a new, highly volatile, 
| stant starting in any weather, is an- 
| anti-knock gasoline, made for in- 
}nounced by the Atlantic Refining 
Company. Known as “Atlantic 
White Flash,” the new motor fuel 
anticipates automobile engine de- 
development of the anti-knock 
according to a company announce- 
| ment. 

“Atlantic White Flash” will be 
sold at no increase in cost over the 
older product. The characteristic of 
instant starting, the company points 
out, wfil mean considerable economy 
in the operation of a car, since the 
amount of gasoline wasted in start-- 
ing a motor is a major factor in de- 
termining mileage 

The new fuel retains its starting 
efficiency at 40 degrees below zero, 





it is claimed 
Radio science made posible the 
gasoline for the first time 
To the extreme sensitivity of 
vacuum tuves and delicacy of the 
| microphone, company chemists 


jascribe their success in devising & 
|vasoline so free from knock-produc- 
chaacteristics 

An “electrical ear” is used to 
|measure combustion sounds This 
linstrument is a combination of un- 
radio 


ing 


lusually sensitive microphone, 
jvacuum tubes, sound filter and 
lmeters and other electrical devices 


evolved for this particular work 

In operation, it is suspended neat 
the test engine and, because of its 
special construction, sensitive 
onty to engine “knocks,” which in 
turn are further magnified by spe- 
cial meters. The result is a highly 
sensitive instrument that amplifies 
the slightest whisper of a “knock” a 
hundred fold 

As soon as this 
been perfected, others were con- 
structed and all are now in constant 
use at the company laboratory to 
test every batch of the new fuel to 
insure that the anti-knock charac- 
teristics are being maintained. Cars 
and trucks of practically all makes 
were driven thousands of miles dur- 
ing the past year as practical tests 
of the efficiency and characteristics 
of the new fuel. 


is 


instrument had 





fuel finely and to produce good tur- 
bulence for properly mixing the fuel 
and air. These are done sufficiently 
well to burn any distilled fuel, but 
we do not feel that it is advisable to 
use any undistilled fuels, because of 
the residual matter which might not 
burn, causing heavy deposits. Any 
distilled petroleum fuel having prop- 


(Continued on Page 9) 





Cumulative New Commercial Car Registration Statistics, October, 1930 


Some of this data has been published previously, but it is given here complete for the convenience of our subscribers. 


Figuees in this table are from R. L. Polk & Co. of Dettoit, with the exception of Illinois which are supplied by the Robinson Advertising Service, Springfield, Il., and New Jersey, which 


are furnished by the New Jersey Motor List Co., New Car Division, Trenton, N, J. Readers desiring county, city or town lists,-or lists of ewners in any given section, ma 


by addressing any of these three companies, 









States 





Brockway- 
Indiana 
Chevrolet 








“Not in production’ at that’ time. sities 


Delaware | 1 | 14 2 | | | 52! 4) 
Illinois } 4 2 407 is OS 3] 3} 669,15 
Minnesota | | 1| 267 11 43 2| 1f 6; 492; 9 
N. Dakota | | | 38 5 ' 2| | 67 1 
$. Carolina | l | 92; | 7 1| { 2; 215, «6 
Utah | l 41 | 5 | | | 110; 5 
Wisconsin | 270 8 41 | 1} | 401; 23) 
Totals | 5 3} 1129' 37| 197 3| 7} 11} 2006 63) 
Del., 1929 | 1 32 2 | | | 46 5 
m., 1929 | 6 3! «517, ——-52)_—:100 | 14 9, 719! «27 
Mun, "29 | | 351 1; 39 = 19] 5! 516) 15) 
“N. Dak, "29 {| 146) 8 | 3] 1380) 
S.C, 1929 [|| 224 fa 
Utah, 1929 | | | 7 ; 10) | 1} | 150) | 
Wis, 1929 | 1 | 25; i Cy ~hCU C8 Bi} 630) 
Totals [| 7 . 4/1772{ 72) , 237) 3} «474 24) «= 2368) = 93} 


Interna- 
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Commercial Ca 
























may obtain these 
r Registrations do not include buses. 
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Gray Co. Completes Giant Planer| 


Weighing more than 
pounds, what is declared to be the 
largest planer in the world has 
been completed at the plant of the 
G. A. Gray Company, Cincinnati, O., 
and will be shipped to the Niagara 
Machine and Tool Works, Buffalo, 
N. Y. It will require eight flat cars 
to haul this “ultra-size” planer, 
which required the services of 200 
men, working constantly for two 
years in its construction. 

The planer has capacity to plane 
work 12 feet wide, 10 feet high and 
30 feet long and is equipped with a 
seventy-five horsepower motor drive 
engine capable of 1,200 revolutions 


per minute. It is capable of shaving | 





500,000 | 


out from first pinion to. bull- gear. 
The center section of the bed, which 
contains the gear train and to which 
the housings are bolted, is a mas- 
sive casting, four feet deep, and 


weighs more than thirty-six . tons. | 
The bed is supported throughout its | 


entire length on three rows of level- 
ing screws, resting on steel plates. 
The table, which weighs sixty 
tons, slides on two V’s and two 
flats, and the ways are lubricated 
by a constant pressure system, 
which insures proper oil distribu- 
tion to all bearing surfaces even 
when running on the_ shortest 
strokes. A total of 407 ball and 
roller bearings of various types is 


~ 





VIEW showing tremendous size of new planer manufactured by G. A. 
Gray Company, Cincinnati 


down to one-thousandth of an inch{| used, all gears, clutches, shafts et 


and affords table cutting speeds 
from 20 to 120 feet per minute, de- 
signed to meet future developments 
in tungsten carbide or other super- 
hard alloys. 

Although the rail heads weigh two 
tons each they may be moved by 


cetera, being supported by anti- 
friction bearings. 

The planer is protected in every 
possible way by Safety devices, 
which not only relieve the mech- 
anism of strain, but also give warn- 
ing of faulty operation. Many ad- 


hand horizontally, or the slides may | vanced ideas in construction are in- 
be moved vertically by a light touch| corporated in the planer, assuring a 
on the control handles. In spite of| high degree of precision. Tremen- 


Equipment--- Devel 


;periments and experience it is 
thought that with a minimum open 
eup flash point of 150 degrees Fah- 
renheit no trouble will result, and 
for this reason it is hoped that no 
fuels will be marketed with a flash 
| point below this figure. 


FUEL NON-REQUISITES 
| Vaporization 


In the Diesel engine it is not nec- 
| essary to have a volatile fuel, a cer- 
tain distillation range, or vapor 
| pressure to operate properly. As far 
|}as Our experience teaches, any fuel 
| distiNed with present equipment will 
operate satisfactorily, regardless of 
its distillation range; providing, of 
course, it is not a gasoline or low- 
boiling material. 

It might be pointed out here again 
that a distilled fuel is desirable be- 
| cause of freedom from residual mat- 
| ter, 

Gumming 

| Diesel fuels must, of course, be 
sufficiently free from gum-forming 
constituents so that the fuel tanks, 
fuel lines and screens will not be- 
come plugged. However, rather 
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opment 


a 


poorly refined oils burn satisfacto- 
rily and do not leave any injurious 
deposits that have yet been found. 
Detonation 

Diesel engines do not exhibit the 
same detonation characteristics as 
high-compression gasoline engines. 
The heat of compression is neces- 





sary in a Diesel engine, as it is pur- | 


posely used to ignite the fuel. 
The speed of burning is controlled 


by injecting fuel over a rather wide 
range, and for this reason crudes | 


which give gasolines of high anti- 
knock value appear to be of no ad- 
vantage in a Diesel engine as now 
developed. Fuels produced from dif- 
ferent crudes produce similar results 
in the engine. 

Recent tegts indicate, however, 
that anti-knock fuels may allow 
shorter injection periods and thus 
more power. Producers of Diesel 
fuel oils should work toward produc- 
ing anti-knock fuels, if possible. 

In closing, it might be of interest 
to list the properties of the fuels 


tion. 
Gravity at 60° F....37 to 42° A. P.TI. 











Flash point. .150 to 180° F. open cup 
oo eee White to 14% N. P. A. 
| Viscosity at 100° F..32 to 35 Uni- 
| versal Saybolt 

Viscosity at 0° F..45 to 50 Universal 
| Saybolt 

! Distillation: 

PSEA 650004005 + 348 to 430° F 
| End point ...... 490 to 600° F. 
Pour point .......— 30 to— 80” F. 





ME eskevidess sees None 
{ER eases6eesees None 
| Alkalinity......... Nene 


| In summing up the above, the fol- 
|lowing points are essential in a 
| Diesel aircraft fuel: 
1. A distilled fuel. . 
| 2. A pour point and vicosity low 
|} enough to flow to the engine at 
| temperatures encountered in serv- 
ice. 
3. A flash point over 150° .F. 
4. No acidity, alkalinity or grit. 


which have shown successful opera- | CLASSIFIED ADVERTISEMENTS: 


| IN THE AUTOMOTIVE DAILY 
' NEWS BRING RESULTS 


GREATEST SHOW 
ON EARTH 


HE greatest show on earth, as far as members 
of the N. S. P. A. and M. E. A. are concerned, 
is now under way. It is bigger and better than 
any previous show. Hundreds of new products 


are on exhibition. Products that merit the approval 


the great size of the heads the de- 
sign is such as to permit bringing 
tools in the two heads to within a 
few inches of each other 

All driving gears are cut from 
forged stee] and are helical through- 


CLOSE-UP showing tool holder of new planer 





dous power and rigidity under the 
heaviest cuts and at speeds said to 
be heretofore unheard of are com- 
bined with a new control system 
that is declared one of its outstand- 
ing features. 





Aircraft Diesel Engine Fuels 


(Continued from Page 8) 


er flowing ability is satisfactory from 
this standpoint. 
Storage 
The fuel for storage in a ship must 
be neutral, containing neither acid 
nor alkali. If either of these mate- 
rials is present, it-is apt to corrode 


the aluminum fuel tanks which are 
used, and thus cause trouble by 
plugging the fuel lines or screens. 
One of the chief advantages of a 
Diesel aircraft engine is its elimina- 
tion of fire hazard. To insure this 
advantage the fuel used must have a 
high flash point. Through our ex- 


of members of the automotive industry. 


But after the blare and flare of the show—what 
thenP What about the many newer products that are 
placed on the market a few weeks or months after 
the show? Worthy products that have no beating of 
drums or floods of light to set them off. 


Here is where the industry’s great service paper, 
The Automotive Daily News, plays a major part. 
For one of the features of this great daily is to fill in 
the gap between shows. It gives the subscribers news 
while it is news concerning every new automotive 
product placed on the market. 


Subscribers for this paper do not have to wait a 
whole year to know what’s new in the Automotive 
Equipment and Parts line. For they know months 
ahead what the latest developments are in the in- 
dustry. 


It is most essential that you know what the latest 
developments are at the very time they are announced. 
And the only means by which you can keep in daily 
touch with the industry is through the columns of the 
Automotive Daily News. 


It costs but $12.00 to have this paper delivered 
to your office for one year. Fill out and mail the 





coupon below NOW! 
Sign and Mail This Coupon Now 


2 a ee a 
AUTOMOTIVE DAILY NEWS 
Dept. 1113, 1926 Broadway, New York, N. Y. 


Gentlemen: Enter my subscription at once for one year of the 
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AJAX AUTO PARTS COMPANY, | 
Wis., is displaying six new 
jacks, including a rolled jack and 
two hydraulics. The handle stroke 
of the roller jack is twenty inches. 
Twenty-five strokes are required to 
raise the cap from the five-inch 
low point to the seyenteen-inch high 
The cap is located by a 
pedal at the rear and 
parallel arms hold it level at all 
stages of the lift. the makers claim. 
When the load is released the cap 
automatically returns to the start- 
ing point Handle locks rigidly in 
two positions for moving cars. The 
frame is made of heavy steel. Its 
length is forty-nine inches and the 
handle forty-three inches long. 
Capacity is 2,000 pounds. 

One of the new hydraulics, No. 
2905. is a popular priced jack of the 


Racine, 


point 
kick-up 


ss 


Is 


single-lift type, designed for car 
eqiipment use. Height is 814 inches, 
raise 5%, inches and capacity is one 
ta 

A more powerful hydraulic, No, 
2910, is of the double lift type and 
is designed for passenger cars and 
light trucks. The casting is of nickel 
iron, with a drop-forged cap. The 
capacity is two tons, height 6°, 
inches and lift 7's inches 


Of the remaining three new num- 
bers, No. 2805 is a one-ton scissors 
jack. with ball bearings, screw-oper- 
ated. No. 2505 is a t~~-ton single 
screw, ball bearing tr jack W:..1 
side-arm movement. No. 2405 is a 
single-screw ball bearing type jack 
for light car equipment. It is of 
three-fourths ton capacits 


i 
slowing 


DURO METAL 
COMPANY, Chicago, 
iis new model 
chine and 775 


PR 
Ill., i 


770 brake lin:ng ma- 
lining 


brake drill 





| 





uf i] 
Fil 
@¢ o 
DURO model 770 brake lining 
machine 
and countersinking tool Both are 
hand, bench type tools 


lining machine removes 
old linings, punches and counter- 
sinks woven lining, and rivets all 
types of linings and clutch facings, 
te manufacturers claim It 
fiuished in baked black enamel and 
cadmium plate. The price is $12.50 


The brake 


is 





drill 


775 brake lining 
and countersinking tool 


DURO model 


drill and 
designed for 
types of lin- 
; in use. The 


The brake lining 
countersinking tool 
ur - with the several 
ings and clutch tacing 
price is $7.50. 


is 


AURORA EQUIPMENT COM- 
PANY, Aurora, Ill, is now 
new Equipto square bottle on 
display stands, instead of the round 
tvpe previously used, for 
ignition parts. These new bottles 
were adopted because they will not 
turn 
bra&on, the 
front and 


labels remain to the 
the capacity of the jar 


permits greater storage in the same 
space. 

Another new item which has just 
been developed is a portable pick-up 
rollers, 


Stand, on which can be 





small | 


around when subjected to = 
| 


sible 
iSince t 


New Things Exhibited at N. S.P.A-M.E. A. Show 


——— 
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EQUIPTO bottle for small ignition 


moved 
orders 


between 


It ha 


parts 
aisles when filling 
s three shelves, and 


each shelf is 36 inches long by 12 
inches wide. 


STEVENS WALDEN, 


cester, 
of 


M 


wrench, 


and 


The ti 


two models, 
and the other 
A feature 


tires 


re 


ass., 


thin wall 
swivel handles, 
“Stand-up” 
“Rock-the-spring” 


spre 


of 


one 


It is priced at $17.50. 


INC., Wor- 


is showing its new line 


socket wrenches and 
a new water pump 
tire spreader 
crowbar 


ader 


the 


for 


available in 
passenger car 
truck tires. 
that 


is 


for 


spreader is 


the stand-up feature makes it pos- 





* 


STAND-UP Tire Spreader 


the 


THE 
PANY, 


A hew 


States 


using a| - 
its | 


Del., 
ill., 
Md., 
Minn., 
N. 





Delawa 
iHMinois 


to use 


he 


spreader 


line 


re 


it 
tire 


for 
will 


VLCHEK 
Cleveland, 


rt 


tig 





Auburn 





! 
’ 


| Maryland | 


Minnesota | 


Total 
"29 


°29 
"29 


D., 


"29 
"29 


Ss. C., 29 
Utah, ’29 
Wis., ’29 


N. Dakota | 
S.Ca'lina | 
Utah 
| Wisconsin 


Total, ’29] 








dpe ti-é 


Ww 


47 


130) 


a window display 


stand up with 


in place 


TOOL 
©, 


COM- 
is displaying 
“nd wrenches. 


4ie> in this table are from R. 





*| 2160) 


‘Not in production at that time. 


Cadillac 





SERVICE SPRING COMPANY, 
Indianapolis, Ind., is showing the | 
| following new items: 

The “A”’-new-XI, an eleven leaf | 
| front spring for the Model A Ford | 
icar, and designed to give perfect | 
|riding qualities as well as added | 
| load capacity. The 21204 Oil Field | 
|Special is a heavier tleven leaf 
spring than the “A”-new-XI, de- | 
signed for extra heavy duty service. | 
Two types of overload springs for | 
Model AA Ford trucks aie displayed. | 

A double bar spare tire and wheel 
guard, chromium plated, for the | 
Model A Ford car is also a new item. 





| 
APCO MOSSBERG CORPORA-| 


TION, Attleboro, Mass., are showing | 
a new shackle lubricator for the} 
model A Ford. The new Apco tool | 


clamps ove 


-r the regular fittings and | 


) 


APOC shackle lubricator for Fords 





provides two Alemite fittings to 


which a high pressure booster grease 
gun can be applied 
- 

THE DEVILBISS MANUFAC- 
TURING COMPANY, Toledo, O., 


are showing for the first time the 
new DeVilbiss garage and service 
station air compressing equipment: 
This line comprises three types, and 
several sizes. 
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P. 


trical test equipment, synchronizing | | tests for open 


& OD. 


P. & D. synchronizing equipment 


MANUFACTURING 
COMPANY, Long Island City, N. Y., 
is showing three new items, its elec- 


equipment and automatic 


protector. 


dition 


equipment 


in a worn engine or 


battery 


The electrical test equip- | 
ment is said to be designed for mak- | 
ing any type of electrical test. 
synchronizer 


The | 
indicates | 


in an 


engine where the faulty design of 


other 


difficulty. 


WARNER 


PANY, Chicago, IIl., 
Radorite, 


new 


| cleaner 


WILKENING MANUFACTURING 
COMPANY, Philadelphia, Pa.,_ is 
showing three new-type piston rings 
designed and developed by the Ped- 
rick engineering department. The 
three new types are the Pedrick 
heat-shaped Sectional  oil-control 
ring, designed for the purpose of 
controlling excessive oil consump- 
tion in worn engines or engines 
which, because of the faulty design 
of other parts, are giving oil pump- 
ing trouble (this ring accomplishes 
its purpose without reduction of the 
power of the engine and without 
increasing the wear on the cylinder 
walls and pistons, it is claimed); the 
Pedrick heat-shaped Single-Groove 
compression ring for the improye- 
ment of compression results (this 
type is not yet available for replace- 
ment service), and the Pedrick heat- 
shaped Double-Channe! oil-control 
ring, which is said to be an improve- 
ment over the heretofore accepted 
types of oil-control rings, which 
function by means of oil relief open- 
ings through the body of the ring. 
his new type is said to be free from 


the breakage trouble which has been 

experienced with slotted oil-control RADORITE cleaner 

rings. The purpose of this type is 

limited, however, to the purpose of | thin, protective film over the entire | 
the slotted type rings. It will not| water-covered surface, 

effectively cope with a bad ail con- corrosion and the 


sediment 


ing syst 


product, 
par 


pre 


ed 


to 


remove 


PATTERSON 


a 


parts is responsible for the 


COM- 
is showing its 
radiator 


rust, 


the length of time the breaker 
points are open, checks distributors 
| and cam lobes, times contact points, 
| indicates cam shaft alignment and 
and short circuits. 
| ‘The battery protector measures the 
water capacity of the car battery 
and indicates the need of fefilling 
by a flashing light on the instru- 
ment board. It is pr iced at $2.75. 





|foreign matter. The manufacturer 
claims that the new product treats 
the metal, not the water, and there- 
| fore is effective, regardless of the 
| chemical properties of the water. It 
is also claimed that this preparation 
{is a cleaner and preservative, and 
that changing the water does not 
wash it away. 


and slime from the cool- | 


m.. it 


1S 


said 





to spread a 


to prevent | 
accumulation of | 


ling the Ohio No. 
| now 


ARMSTRONG CORK C O M- 
PANY, Lancaster, Pa., is showing its 
new line of Armstrong's glazing 
strip. This product has been de- 
scribed previously in Automotive 
Daily News, and while not strictly 
;}new, has been only recently made 
available for the replacement field. 
|The product is now neatly boxed 
and available for jobbers. 


THE OHIO PARTS COMPANY, 
Cincinnati, O., is showing several 
new items in Cleveland this year. 
Among these is the Kari-All battery 
bail recently invented to lift and 
carry the new style batteries made 
without handles or finger ledges. I¢ 
operates simply by slipping the two 
hinged ring members over the bat- 
tery posts. On the upward pull, the 
edges of the holes in these members 


|bite into the posts and hold fast. 
| Another 
| triple duty clip. This clip does the 
| work 


new item is the Jumbo 
formerly 
three separate clips, it 
Both these items were described 
previously in Automotive Daily 
News. This company is also show- 
55 battery test set 
equipped with the new Jumbo 
triple duty clips. This test deter- 


accomplished by 


is claimed. 


(Continued on Page 11) 


CUMULATIVE NEW PASSENGER CAR 


L. 


Chevrolet 
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Poik & Co. of Detroit, with the exception of Hlinois, which are supplied by the Robinson Advertising 
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Some of this data has been published previously, but 
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New Things Exhibited | 
At N.S.P.A.-M.E.A. Show 


(Continued from Page 10) 


mines the true condition of all three 
battery cells at one time, each on a, 
separate meter. Current required by | 
starting motor is indicated on the 
ammeter. New ground cables also 
are shown for the first time. These 
fit either positive or negative posts. 
Three sizes fit practically all cars. 


Cc. E. NEIHOFF & CO., Chicago. 
Til., is featuring its, new line of 
A. E. S. coils. 
universal coil and is supplemented 


by the types E and G for use on | 


individual makes of cars. 


This company has just issued a} 


new catalogue containing many 





NEIHOFF Type F universal coil 


new advertising features and covers 


its complete line of parts and spec- | 


ifications on many old cars dating 
back as far as 1919. 

NATIONAL CARBON COMPANY, 
INC., New York city, announces a 
new Eveready Prestone anti-freeze 


solution which embodies important | 
The new Eveready | 
Prestone is green in color so that it} 


improvements. 


can be readily identified. 

With the introduction of the new 
Eveready Prestone, an important 
change is made in packing. A new 
can of three-quarter gallon capacity 
has been added to the line so that 
hereafter Eveready Prestone can be 
secured in cans of the following ca- 
pacities: One-half gallon, three- 
quarter 
and one-half gallons. The reason for 
adding the three-quarter gallon can 
is so that dealers can more accu- 
rately give their customers the cor- 


rect amount of Eveready Prestone | 


without splitting cans. 


NATIONAL CORK PRODUCTS, 


INC., Detroit, has this year added | 


the following new lines: cork cloth 


—_ 


The type F is a, 


gallon, one gallon and one | 


stripping, fender welt and window 
channel, also a felt display board | 


which displays all popular Ford and 


Chevrolet felt gaskets. 





Foreign Trade 
Opportunities 


Washington, D. C., Nov. 15.—For- 
eign automotive trade opportunities 
just announced by the automotive 
division of the Bureau of Foreign 
and Domestic Commerce of the De- 

, partment of Commerce are listed 
below. 

Additional information may be 
obtained from the bureau and its 
district and co-operative offices by 
duly registered firms or individuals 
upon written request, giving the op- 
portunity number. 

48419—Oslo, Norway: 
automobile accessories. 

48523—-St. Ouen, France: agency 
for automobile accessories, hard- 
| Ware, specialties and service station 
} equipment. 
| 48493—Johannesburg, South Afri- 
| ca; agency for automobile bronze 

bushings, pistons and piston rings. 

48427—Barcelona, Spain; agency 
for automobile hardware. 

48418—The Hauge, Netherlands: 
sole agency for automobile high- 
pressure greasing devices and elec- 
tric garage tools, grinders, polishers 
and drills. 

48412—Bremen, Germany; 
| for automobile pistons. 

48425—-Milan, Italy; 
automobile service station 
ment, electric. 

48504—-Port Elizabeth, South Af- 
rica; purchase of automobile serv- 
ice station equipment, including car 
washers and greasers. 

48420—Edinburgh, Scotland; pur- 
chase and agency of automobile 
spark plugs and horns. 

48500—Vienna, Austria; agency 
for automobile tire vulcanizing ap- 
paratus. 

48488 — Seville, Spain; purchase 
and agency of trucks, motor. 

48271—Hambuarg, Germany; agency 
for automobile accessories. 

48309 — Dortmund, Germany; 
agency for automobile accessories. 

48360—Wellington, New Zealand: 
purchase and agency of automobile 

| accessories. 

48361—Berlin, Germany; purchase 
or agency for automobile. 

| 48362—Berlin, Germany; purchase 
|}and agency for automobile acces- 





agency for 


agency 


agency for 
equip- 


| sories and parts. 

48359—Genoa, Italy; agency for 
‘automobile garage and Service station 
| equipment. 


48407—Riviere du Loup, Canada; 
purchase of automobile parts. 

48417—Khartoum, Egypt; agency 
for automobile spare parts, for smal] 
' Cars. 


DIAMOND T NINE MONTHS 


BUSINESS SATISFACTORY | 


Chicago, Nov. 15.—Evidence that 
the motor truck industry has 
withstood the period of depression 
is contained in a statement by C. 
A. Tilt, president of the Diamond T 
Motor Car Company of Chicago, 
manufacturer of Diamond T motor 
| trucks. 
| “Although our earnings in the 
| first nine months of this year were 
|less than in the same period of 1929, 
;}we regard them as satisfactory,” 
| states Mr. Tilt “During the first 
six months of this year we earned 
|more than our dividend require- 
|ments for the entire year and no 
|change in the rate of the monthly 
dividend has been made. 


“Much credit for our present stable 
|condition belongs to the installment | 


paper situation. Added to changés in 
;manufacturing and merchandising 
plans we adopted a policy of more 
|rigid scrutiny regarding time pay- 
ment sales, with the result that 
during 1930 our collections have 
/been maintained at a satisfactory 
rate and repossessions have been 
extremely few. We could have sold 
many more trucks if we had been 
willing to take all the deals offered 
but we eliminated those that did 


not conform to our newer and 
higher standards.” 
SINCLAIR OIL ENTERS 


WESTERN NORTH CAROLINA 

Asheville, N. C., Nov. 15.—The 
Sinclair Refining Company of 
New York has purchased the Koon 
Oil Company and ten filling sta- 
tions as a nucleus for a district 
plant that will extend its activities 
throughout Asheville and western 
North Carolina. A bulk and stor- 
age plant will be erected as soon as 
a site has been acquired, it was 
announced by officials of the com- 
pany from the southern district of- 
fice at Atlanta. Temporarily, the 
company will use the plant of the 
Koon Oil Company of Biltmore 
Avenue. This is the first time that 
the Sinclair Refining Company has 
established a branch in western 
North Carolina. For several years 
its products have been handled by 
the Koon Oil Company. 


MORE PASSENGERS USE 
AIR TRANSPORT IN 1930 
New York, Nov. 15.—Air transport 
lines of the United States carried 
more passengers in the first six 
months of this year than in the en- 
tire calendar year 1929, it was an- 
;/mounced today by Clarence M. 
| Young, assistant secretary of com- 
merce for aeronautics. A statistical 
'study of scheduled airway opera- 
tions for January to June, 1930, just 
;completed by the Aeronautics 
branch of the Department of Com- 
| merce, shows, he said, that the do- 
|mestic and American operated for- 
|eign air lines carried 208,357 pas- 
}sengers in that period, and that 
| they transported 3,761,376 pounds of 
mail and 1,145,477 pounds of ex- 
| press. 


| CLASSIFIED ADVERTISEMENTS Monett; 


IN THE AUTOMOTIVE DAILY 
NEWS BRING RESULTS 
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New Dealer hemelikeanall 


| By States and Makes 





CALIFORNIA 


Nash — Waters Nash Company, 
Hollywood; Souza-Laurence Com- 
pany, Hanford; George C. Hoberg, 
Hoberg’s; The Livermore Garage, 
Livermore; San Leandro Nash Com- 
pany, San Leandro; C. E. Larsen, 
Santa Cruz. 

Hupmobile—Fred H. Lundblade, 
Eureka; Pasadena Hupmobile Com- 
pany, Pasadena. 

Graham-Paige — C. R. Oglesby, 
Porterville. 

CANADA 

Graham - Paige Smith 
Motors, Ltd., Montreal, Que. 

Nash—Avery’s Sales and Service. 
Woodstock, Ont. 

Hupmobife—Universa] Auto, Ltd., 


Retail 


Quebec, Que.; L. J. Shepard, Alli- 
ance, Alta. 
COLORADO 
Hupmobile—Glyn W. Hunt, Fort 
Collins. 


CONNECTICUT 


Hupmobile—Charles B. Beach, 
Inc., Hartford. 

FLORIDA 
Hupmobile—Tuten Motor Com- 


pany, Deland; Tallahassee Overland 


Company, Tallahassee. 
GEORGIA 
Graham-Paige—Ogelthorpe Motor 
Company, Savannah. 
ILLINOIS 


Marmon-Roosevelt—Banta Motor 
Sales, Clinton. 

Nash—Robert Crist Company. 
Chicago; South Side Auto Sales, 
Inc., Branch Showroom, Chicago. 

INDIANA 

Nash — Canada Nash 

Muncie. 


Company. 


IOWA 

Nash—Olson-Gilles Motor Com- 
pany, Osage; Holt Motor Company, 
Charles City; George M. Murray, 
Red Oak. 

Hupmobile—I. W. Braga, Iowa 
Falls; Cummins Motor Company, 
Sioux City; Fort Dodge Sales Com- 
pany, Fort Dodge. 

Graham-Paige — Franklin 
Motors Company, Des Moines. 

KANSAS 

Graham-Paige—W. A. Anderson, 
Newton. 

Nash—L. D. Horton, Pittsburgh; 


Roberts Motor Company.  Inde- 
pendence; Roller & Miller, McDon- 
ald; E. C. Cummings, Ottawa. 
LOUISIANA 
Nash—Bogalusa Nash Motor Qom- 
pany, Bogalusa. 
Hupmobile—S. A. Landry Motor 
Company, Slidell. 
MICHIGAN 
Reo—Hart & Spring. Coldwater. 
MINNESOTA 


Hupmobile—A. G. Smith Motor 


Company, Moorhead; New Ulm Mo- 
tor Company, New Ulm. 
MISSOURI 
Nash—Steadman Motor Company, 
Moberly; Wagner Motor Company, 
Southwest Nash Company, 
West Side Branch, St. Louis. 
_Hupmebdtie— H. H. Lark, Steelville. 


Service, Springfield, HL, and New Jersey, which are furnished by the New Jersey Motor List Co., New Car Division, Trenton, N. J. Readers 
section, may ebtain these by addressing any of these three companies 
given here complete for the convenience of our subscribers 
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| Jersey City and Nutley Bus Com- 
| pany 
|and permission was given the com- 
|pany to operate ten buses between 


|line now operates buses direct 





NEBRASKA 
Nash — McCullough Motor Com- 
pany, Columbus. 
Hupmobile—Ervin L. Mosier, Ben- 
kelman., 
NEW JERSEY 
Graham-Paige—G. C. Merrill 
Sales and Service, Bridgeboro. 
NEW YORK 
Graham-Paige — Minute Sales 
Company, Newark; James A. Con- 
roy, Inc., Patchogue, L. I. 
Marmon-Roosevelt(—George H, 
Ward, Auburn. 
Hupmobile—Flaherty’s Gara £¢, 


Baldwin, L. I.; Dennis C. Anderson. 
Hempstead; B. B. Bailey & Sons 


Company, Inc., Huntington, L. 3.3 
Erskine, How Walden; J. Coates 
Remer, Goshen. 
NORTH CAROLINA 
Nash—Jernigan Motors, Inc., 
Fayetteville; Garland Motor Com- 
pany, High Point. 


> 
NORTH DAKOTA 


Hupmobile—Midland Motor Com- 
pany, Grand Forks. 

OHIO 
Graham-Paige—T. R. Walraven, 
Zanesville; F. L. Butler Company, 
Warren. : 
Nash—Taylor Motor Company, 
Newark; Elmer Swihart, Eaton; 
Grand Avenue Motor Sales and 
Service Company, Toledo; W. M. 


Dickerson Nash Sales, Cadiz. 


OREGON 

Nash—James H. Maden Company, 

Salem. 
PENNSYLVANIA 

Nash—Kova] Brothers, Shenan- 
doah; Erie Nash, Inc., Erie; Motor 
Sales and Service Company, Potts- 
town; Garrett Motor Car Company, 
Beaver Falls; Youngdahl Brothers 
Company, Brockway: E. S. Rhoades, 
McDonald. 

Hupmobile—C. C. Bickel, Reading. 
SOUTH DAKOTA 

Locke Motor Company, 
Biegler Nash Motors. Aber- 


Nash 


deen 
Hupmobile—-Ed Smith, 
Harrington 
pany, Aberdeen; 
Worthington. 
Graham-Paige—Gustafson Imple- 
ment Company, Onida. 
WISCONSIN 
Hupmobile — Sandberg 


Lake Pres- 
Hupmobile Com- 
W. C. Reifsteck, 


Motor 


' Sales, Frederic. 











Nash—Patch If otors. Boscobel; 
Bradley-Sullivan Nash Company, 
Milwaukee. 
| Inthe Bus Field | 

TO SUBSTITUTE BUSES 

East Liverpool, O., Nev, 15.—C. A, 

Smith, general manager Steuben- 


ville-East Liverpool & Beaver Val- 
ley Traction Company, has asked 


| City Council here to allow his com- 


pany, under terms of a proposed 
|new franchise, to substitute buses 
lon certain lines within the city of 


. | East Liverpool. 


REMOVE RESTRICTIONS 


Trenton, N. J., Nov. 15.—The Pub- 
Utilities Commission announces 
restrictions placed upon the 
last 


February are removed 


Kearny, Belleville and Nutley on 
its Jersey City-Nutley route. The 
to 
Journal Square and via Kearny and 
Harrison 


APPOINT SUPERINTENDENT 

Newark, N. J., Nov. 15.—Announce- 
ment has been made by Vice-Presi- 
dent Matthew R. Boylan, Public 
'Service Co-ordinated Transport of 
the appointment of Philip F. Ma- 
guire of Plainfield to be superin- 
tendent of maintenance of way to 
succeed the late Martin White and 
he will be succeeded as manager 


: 33 20.036 in Central Division of Public Service 
1 575 by Thomas F. Burke of Elizabeth, 
$114,622 | formerly of New Brunswick. 
__ 1 _ 3,423 DIRECT AIRPLANE ROUTE 
_ 6 5,965, Buffalo, N. Y., Nov. 15.—The Frank 
1,925 Martz Coach Company of Wilkes- 
"3.069 | Barre, Pa., operating an extensive® 


network of interurban bus lines in 


es 1,110 New York, Pennsylvania and New 
6,228 | Jersey, 


36,908 | |airline division, 


through its recently formed 
has established a 
| direet airplane route between Buf- 


| falo and New York: city. 
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EW YORK, Nov. 15.—Walter P.usual quarterly dividend of $1.25. 


Chrysler, chairman of the board 
of the Chrysler Corporation, today 
in issuing the earnings statement 
for the third quarter and first nine 
months of 1930 made a lengthy 
summary of the financial and com- 
petitive position of the corporation. 
He pointed out that the financial 
strength is exceptional and that 
competitively the company is in a 
better position with relation to the 
rest of the industry that it was a 
year ago. 

Mr. Chrysler reported a net loss 
of $916,108 in the third quarter anti 
a net profit of $2,492,747 for the 
first nine months of the year. The 
nine months’ profit compared with 
$24,730,419 in the corresponding 
period of last year and was equiva- 
lent to 56 cents a share on the out- 
standing capital stock, as against 
$5.55 a year ago. In the third 
quarter of 1929 the _ corporation 
earned a net income of $6,635,179. 

Directors yesterday voted to re- 
duce the quarterly dividend rate 
from 75 cents to 25 cents and de- 
clared a dividend at the new rate 


to be paid on January 2 to stock- | 


holders of record on December 1. 

Mr. Chrysler, in commenting on 
the position of the company, said in 
part: 

“Notwithstanding the strong and 
liquid financial position and sub- 
stantial surplus disclosed, your direc- 
tors feel that the uncertainties at- 
tendant upon the immediate future 
of business dictate as a measure of 
prudence the modification of the 
corporation's dividend policy. 

“This conservative action has been 
taken with a view to affording the 
stockholders’ interests the maximum 
of protection through the conserva- 
tion by the corporation of its re- 


sources pending definite indications | 


that business conditions have really 
turned the corner for the better.” 
Mr. Chrysler stated also that the 
corporation has improved its com- 
petitive position in the automotive 
industry this year and in discussing 
the future outlook, said:— 
“Operating in all price fields from 
the lowest, with a Plymouth selling 
at $535, to the highest, with Chrysler 
Imperials ranging from $2,745 to 
$3,575, and with other Chrysler, 
Dodge and De Soto models covering 
all intermediate ranges, Chrysler 


Corporation can readily adapt itself | 


to any change in public taste which 
time may bring forth, and its future 
Success is not identified with any 
particular price field more than an- 
other, but is fortified by its ability 
to exploit them all. There is every 
ground for confidence in the con- 
tinued success and progress of Chrys- 
ler Corporation when time corrects 
the conditions which brought about 


the present general depression in | 


American industry.” 

The Chrysler surplus as of Sep- 
tember 30 was $49,322,549, after divi- 
dend payments in the first nine 
months of $9,961,812, as compared 
with $56,791,614, as of January 1, 


hrysler Cites Improved ce 
Position in the Industry 


net profit was $61,281 after Fed- 
eral taxes, equal after dividend re- 
quirements on 7 per cent. preferred 
stock, to 17 cents a share on 260,000 
no-par shares of common stock, 
For the six months ended August 
31, 1930, net loss was $816,647 after 
all charges. This compares with a 
net profit of $1,150,282, equal to 
$4.29 a share on common in the six 
months ended August 31, 1929. 


Although the company issues earn- 
ings statements only once a year, it 
is known that in the first nine 
months of the year the company | 
fully earned the dividends paid dur- 
ing that period aggregafing $3.75. 
Storage Battery has made pay- 
ments without interruption for a 
period of practically thirty years. It 
has never defaulted since dividend 
payments were inaugurated early in | 
1901 and as a result of stock dividends 
and split-ups the return to original 
shareholders has increased many 
fold. In the recent break in the 
stock market Storage Battery shares 
dropped to a low of 47%, at which). 
the return on the present $5 annual | 
dividend rate was 10.5 per cent. At| 
the low point the stock was selling 
about nine times 1930 estimated 
earnings. Some of the selling in 
Storage Battery represented sales to} 
establish tax losses. 


BUDD WHEEL STOCK 


Eugene Sachs, now on bail in a 
Federal mail fraud case, was direct- 
ed by Supreme Court Justice Lewis 
L. Fawcett of Brooklyn, N. Y., to 
appear in Supreme Court of Kings 
County November 19 with all books 
and records for examination. The 
court’s order followed a motion by 
Watson Washburn, assistant attor- 
ney general in charge of the Bureau 
of Securities. John Doe and Richard 
Roe also are named as defendants. 

In moving for the order, Mr. 
Washburn stated that the defend- 
ants, acting with E. C. Schmidt and 
the Tread Trading Service, Inc., a 
tipster service, formed a pool to pur- 
chase common stock of the Budd 
Wheel Company, Inc., and to sell 
that stock to the public at much 
higher prices. This they sought to 
|} do through various misrepresenta- 
tions. 


MARTIN-PARRY 
Report of Martin-Parry Corpora- 
tion for the year ended August 31, 


1930, shows net loss of $422,802 after . 
interest, miscellaneous charges, ete. | UNITED-CARR FASTENER 


comparing with net loss of $590,372 | United-Carr Fastener Corporation 
in previous year after interest, mis- | TePorts for the nine months ended 


cellaneous charges and adjustment | September 30, 1930, net profit of 
of inventories, etc. $49,421 after depreciation, interest 


Frederick M. Small, president, | and Federal taxes, equivalent to 19 


states in a letter to stockholders|°€mts @ share on 250,000 no par 
that as soon as settlement for the | S®@tes of stock. This compares with 


Indianapolis plant has been made | $976,005, or $2.30 a share, in the first 


by General Motors Corporation, di- | "imé months of 1929. 
rectors feel that with the money| _ Net Profits for the quarter ended 





| received they wil] be able to make 
a distribution to the stockholders 
of $4 a share, retaining sufficient 
cash for the operation of the wind- 
Shield business at the York, Pa., 
plant. 


BENDIX 


Bendix Aviation Corporation has 
declared a dividend of 25 cents, 
placing the stock on a $1 annual 
basis. Formerly company paid divi- 
|dends at the annual rate of $2. 
Dividend of 25 cents is payable Jan- 
uary 2 to stock of record Decem- 
ber 10. Bendix has corrected its re- 
port for nine minths ended Septem- 


stock, instead of $1,667,334 previous- 
ly reported. This compares with 
$6,893,000, or $3.26 a share on 2,115,- 


1929. 

This would make net income for 
three months ended September 30 of 
$187,247, equal to 9 cents a share 
on 2,122,633 shares, comparing with 
$779,251, or 37 cents a share, in pre- 
ceding quarter, and $1,727,033, or 81 
|cents a share, on 2,115,000 shares in 
third quarter of 1929. 


WESTON ELECTRICAL 


000 shares in first nine months of | 
| est,” Anderson says. 


ber 30, 1930, including subsidiaries, | 
to show net profit of $1,718,184 after | 
interests, depreciation and Federal | 
taxes, equal to 81 cents a share on| 
2,122,633 no-par shares of capital | 


September 30 was $3,050 after above 
charges, equal to 1 cent a share, 
comparing with $67,223, or 27 cents 
a share, in preceding quarters, and 


$147,964, or 59 cents a share, in third | 


quarter of previous year. , 

Company reports current assets as 
of September 30, 1930, of $1,630,693 
and current liabilities of $199,978, a 
ratio of 8.1 to 1. 


NSP.A-MEA. SHOW 
VISITORS CHEERFUL 


(Continued from Page 1) 
placement business. We look for a 
good year in 1931.” 

“We have had better jobber in- 
terest this year than in any previous 
show,” says D. R. Anderson, man- 
ager of the Berryloid division of 
Berry Brothers, Detroit, producers 
of automobile enamel. “It has been 
more than merely an inquiry inter- 
“Jobbers seem 
to want to concentrate on fewer 
lines and push them energetically. 
Our business is 30 to 40 per cent. 
ahead of last year and it is fair to 
say it is due chiefly to new jobbers. 
Some old jobbers, to, have in- 
creased sales.” 

“Business may not be normal, but 
no one talking pessimism,” says O. 
R. Epler, engineering representative 


of Alvord-Polk Tool Company, Mil- 
lersburg, Pa. “I would say 75 per 
cent. more interest has been shown 


Weston _ Electrical Instrument 
Corporation reports for the nine 
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New Hudson-Essex Models 


— << — 


Being Shipped to Dealers 


(Continued 


Mr. McAneeny. 
greater down to the last detail. 
Every phase of performance is 
greatly improved and the luxury we 
have built into the cars is substan- 
tially greater than ever before.” 

Interests close to the Hudson sit- 
uation believe that with the intro- 
duction of these new lines the com- 
pany faces a substantial recovery in 
earnings. 

Heavy charges have been made 
against profits during the current 
year. In third quarter alone such 
charges, coupled with the low rate 
of operations, resulted in a deficit 
of $2,078,165, but for the nine months 
company had net earnings of $1,313,- 
847, equal to 82 cents a share on the 


1,596,660 shares of capital stock. | 


This affords an adequate backlog 
for whatever year-end adjustments 
the officials may deem in order, so 


that, at the worst, the wind-up of | 


the 1930 fiscal year should see Hud- 
son breaking even, with some pros- 
pect that nominal profits for the 
year may be shown, 

Considering all factors, including 
extensive liquidation of inventories, 


GENERAL MOTORS TO AID 
NEW YORK EMERGENCY 


EMPLOYMENT CAMPAIGN 


New York, Nov. 15.—The office 
of the General Motors Corporation 
here will be included in the organ- 


from Page 1) 


“The quality isthe curtailed rate of operations to 


permit adjustment of dealer situa- 
tions to lower public demand, and 
the result of these processes with 
the company and its dealers, prob- 
ably in the strongest position to take 
advantage of any revival in demand, 
the anticipated 1930 showing may be 
considered satisfactory. 

Those familiar with the company’s 
plans for 1931 state that the man- 
agement is taking a conservative at- 
titude toward prospective business, 
Schedule .and price policies will be 
determined on a basis which will 
give the company a fair profit on 
greatly reduced volume as compared 
with recent normal years. There 
may be an analogy in the company’s 
present situation with that existing 
in 1921, the last previous year in 
which profits were as low as in 1930, 
In 1922 earnings advanced to $8,254,- 
877, compared with $1,035,849 in 1921. 
If in 1931 volume is not more than 
60 per cent. of the company’s peak 
year, it would be possible to earn in 
excess of $8,000,000, or $5 a share, 
on the present tentative program for 
the year. 

HAROLD NUTT TO DIRECT 
| BORG & BECK ENGINEERING 


Lansing, Mich., Nov. 15.—Harold 
| Nutt, chief engineer for Durant Mo- 
tors, Inc., has accepted the post of 
| director of engineering for the Borg 
|& Beck Company, Chicago, Durant 








ization of the Emergency Employ- | executives announced here. Nutt’s 
ment Committee, which is pushing | resignation is effective today. He 
a campaign to raise $6,000,000 for has been Durant chief engineer for 
unemployment relief in New York, | several] months, succeeding R. E. 
it was announced today. Cole. 

Seward Prossor, chairman of the Borg & Beck is a division of the 
board of the Bankers Trust Com-| porg-warner Corporation. It man- 
pany and chairman of the commit- | yractures automobile clutches. Du- 
tee, stated that Donaldson Brown, | -an¢ motors is one of its customers. 
financial vice-president of the cor- | ce set Fh 8x88 
poration, will serve as chairman of 
the General Motors group. 

Under the committee’s relief plan 
immediate employment at wages of 
$5 a day for unemployed heads of 
families will be provided throughout 
the winter months. Approximately 
3,200 men and women have already 
been assigned to jobs paying suf- 
ficient funds to allow them to} 
maintain their families and to re- 
gain their independence. 

The wages of these men and 
women will be disbursed through 
the principal welfare agencies in 
the five boroughs for work that 
would not otherwise be undertaken | 
this winter. Funds for wages will 
be sought from individuals, from 
corporations and other business en- 
tities and from persons now regu- 
larly employed. 


-ALLBESTOS HOLDS SALES 
CONFERENCE AT CHICAGO 


Cleveland, O., Nov. 15.—The Aill- 
| bestos Corporation’s sales organiza- 
tion has been in conference at the 
Hollenden Hotel here. 

The organization has been ad- 
dressed by both W. G. Kitchen, 
president, and C. A. Grainger, gen- 
|}eral sales manager. 


|MENGEL BODY DIVISION 
INCREASES PRODUCTION 
Louisville, Ky., Nov. 15.—The Men- 
| gel Company here reports that it is 
running better in the Mengel Body 
Company division, having stepped 
up production to five days a week, 
|running seven to eight hours a day 
lat the 4th Street plant. Normal 
|time is ten hours and five and a 
half days a week, with double shifts 
when busy. The 12th Street plant 
is not nearly as busy, as efforts are 





WILLIAM LEARD COMPANY 
MOVES TO NEW BRIGHTON 


New Brighton, Pa., Nov. 16.—The | 


William Leard Company, manufac- 
turer of crank shafts and connect- 
ing rods, is moving its Ellwood City, 


1930, a reduction of only $7,469,064, | months ended September 30, 1930, 


in the face of dividend payments of 
more than $2,000,000 in excess of 
the reduction. 

Mr. Chrysler said regarding the 
financial position:— 

“Cash and cash securities 
amounted to $46,764,982.23, compar- 
able with $44,567,202 on June 30, and 
with $38,707,546 at the beginning of 
the year. Current assets of $83,- 
037,476, compared with $13,898,189 
of current liabilities, a ratio of 5.91 
to 1. Net current assets of $69,139,- 
286 show only $2,245,891 decrease for 
the year to date, notwithstanding 
provision for the retirement of $1,- 
113,000 of funded debt in addition 
to the substantial dividend disburse- 
ments previously noted. Attention 
is invited to the call for redemp- 
tion on December 22, 1930, of the 
outstanding balance of $559,500 
Maxwell Motor Corporation 51 per 
cent. gold bonds. 


OTHER FINANCIAL NEWS 


ELECTRIC STORAGE BATTERY 


Electric Storage Battery Company 


| net profit of $569,037 after deprecia- 
|tion, Federal taxes, etc., equivalent 
under the participating provisions 
;Of the shares, to $3.46 a share on 
|50,000 no-par shares of Class A 
Stock and $2.71 a share on 146,600 
shares of no-par common. stock. 
This compares with $684,487 or $3.70 
a Share on 65,000 Class A shares 
and $2.95 a share on 150,000 common 


| vicus year. 

Net profit for September quarter 
jamounted to $120,153 after above 
charges, equal to 80 cents a share 
on 50,000 Class A shares and 55 
cents a share on 146,600 common 
| Shares, comparing with $193,722, or 
/$1.17 a share on 50,000 Class A 
jand 92 cents a share on 146,600 
;common shares in preceding quar- 
| ter and $222,565, or $1.21 a share on 
65,000 Class A and 96 cents a share 





on 150,000 common shares in third | 
| INTERNATIONAL RUBBER 


|}quarter of 1929. 

| Class A stock is entitled to $2 per 
jannum and after common stock re- 
|ceives $1 per annum, both stocks 


| participate equally. 


shares in first nine months of pre- | 


is experiencing a seasonal expansion | MARMON MOTOR CAR 

in business, and practically all| Marmon Motor Car Company re- 
branches of the business are about, ports for the quarter ended August 
normal, with the exception of sales | 31, 1930, net loss of $670,927 after all 
to automobile manufacturers. It is charges, comparing with a net loss 
probable that directors, at their} of $145,720 in the preceding quar- 
meeting next week, will declare the! ter, In the August quarter of 1929, 





Pa., plant in with the factory here, 


being made to keep the 4th Street 
plant as near capacity as possible. 
The company has recently been 
buying hardwood lumber somewhat 


than last year at this show, although 
actual orders placed are not as large. 
All are getting ready for better 
business.” : 

J. M. Aufiero, president of E. A. 


Laboratories, Inc., Brooklyn, N. Y.,;, RAUCH & LANG PLANT AT 


booked an order Friday for 1,000 
automobile horns for export to Co- 
penhagen, Denmark. The order was 
placed by John P. Paaby, represent- 
ing Simonsen & Nielson. He is over- 
seas’ guest. 

Sales of tools and repair equip- 
ment have shown a sharp increase 
during past two months, reports 
George W. Fleming, director of 
Stevens-Walden, Inc., Worcester, 
Mass. European export sales, he 
says, have shown a 20 per cent. in- 
crease during past few months com- 
pared with same months last year. 
We predicts a record year in the 
sale of replacement parts in 1931. 


TO ERECT NEW FACTORY 


Pueblo, Col., Nov. 15.—Contracts EX-CELL-O ADDS NEW 


are about to be awarded for the 
construction of a modern factory 
building here to house the Interna- 


manufacturing 


it is announced by William Leard, 
president. The Ellwood City plant 
will be abandoned. 


|more freely, and is getting set for 
fuller operations in December and 
after the first of the year. 


FORD PLANS TO ERECT 
PLANT AT POLISH PORT 

New York, Nov. 15.—According to 
recent advices from Warsaw, Polish 
authorities are studying an offer of 
the Ford Motor Car Company to 
construct a large assemblying plant 
in the Polish port of Gdynia. The 
proposed plant is to assemble a Con- 
siderable number of automobiles 
yearly, parts of which would be im- 
ported directly from the United 
States to Gdynia. 


WILLIAMANSETT SOLD 


Springfield, Mass., Nov. 15.—The | 
Rauch & Lang plant in Williaman- 
sett, owned by the Meadow Corpo- 
ration, a holding company for New 
York city bank interests, was sold 
yesterday at a foreclosure sale to} 
the Fidelity Insurance Company of 
New York city and the Maryland | 
Casualty Company of Baltimore. | 
The plant has been idle for several | 
years as a productive unit, but has 
been used for storage purposes and | 
general automobile repair and truck 
body building by Robert W. Stanley, 
who will continue to use the plant 
until it is purchased by some con- 
cern that will make use of it for 
purposes. 


T. W. MINTON & CO. 
ON CAPACITY SCHEDULE 
Louisville, Ky., Nov. 15.—T. W. 
Minton & Co., at Barbourville, Ky., 
| manufacturers of automobile spokes 
land other hickory wood materials, 
resumed operations with 125 men on 
full capacity schedule. 


WILL ADD EQUIPMENT 
Weehawken, N. J., Nov. 15.—Due to 


BROACH DEPARTMENT | 
Detroit, Nov. 15—A new broach 


department has been added by Ex- 
Cell-O Aircraft and Tool Corpora- 
tion and is equipped to make all 
types and.kinds of broaches and 
necessary fixtures if required, as 
well as gauges for checking broached 
parts. 


tional Rubber Company. New ma- 
chinery to be installed in the fac- 
tory will be purchased so as to ar- 
rive by the time the building is 
completed, and machinery and 
equipment from the company’s 
Denver plant will also be moved. 


increased demand for bus transpor- 
tation, Public Service Co-ordinated 
Transport will extend the length of 
operating time on the North Bergen 
buses out of West Shore Ferry, 
Weehawken to Hackensack, by put- 
| ting on more equipment, 
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